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New Members Reported During May. 


APPLETON, WIS. 
ee ee ee nl Se H. W. Russell 


BALTIMORE, Mp. 


ES EL Ss oA gk 55 bie die bob bcd tis ow hdS Se wiles’ et eialole’s 
SIN ss on hig bate peins ew aithiey wars éawes T. E. Coulbourn 
i oo nao nn.oak's 609s bw bees ebems R. G. Gambrill 
CE EI. cnccacccessteknenceesese M. Summerfield 
Boston, Mass. 
nar DONO, 35.570 2’ SU bd veiw sd ob ees pee ey 68 Charles O. Lawton 
: REOOTY CD. «0c as sawis bv msendcsinws 04 éaweiedh L. E. Wiswall 
ane Cina sh We prpcaun ph Hee ben mks Cees BORA Ree Sage 
BuFFALo, N. Y. 
NES EL Ce eT eT ee eee Se Lee eee eT ee Pee eEy Pek Oe 
eeu reamt and Varmiels C6... occ secs ccccess Frank G. Moller 
EE PS eee ee Tee ee ee Te eT eT Tee eT D. H. Stoll 
I ee EE a ay neu awd pues dene Leo. Wertheimer 
Cuicaco, ILL. 
rr er ss isdccanseesnccsvcdee ses J. V. Whiting 
er Ce... eae ed ob ebeee ts ceebuecsehone F. W. Fee 
ee isk sv wnaweewm nme on Leopold Dreyfus 
Nee cae lc aee hah SO REARES T. L. Dodd 
a ie ees ik ule metesinesaee-« ewe F. J. Seng 
ee ee de aha oink 60 fea eemesinwns Hugh P. Marshall 
I Raina ek b es winds oud bebe sacha me G. A. Brecher 


Harburger Bros 


eee eee eee eee eee eee ee eeeeeeeeeeeeee Ce eee eee ee HEED 


Mn sccm spdceneensnceeeseent Wm. H. Muench 
CN cs seid aac meh vva sane aw eves J. Chas. McCullough 
ET Sao os sak de cw ke hn vd shee p ouenede owen Ben B. George 
re Ce et ee ee ekeeee S. J. Stegeman 
CLEVELAND, OHIO. 
ES ee ee ee J. H. Woobs 
RE ar cc we Saw FES 6 ie bere ebb ceen ...C. C. Davidson 
ts ein ea Lk hure pu 9.4 a 0-6 40-8 © 8 B. A. Rheinstrom 
I 0 i wigs mive.e bois Hb a0 Wiew.e Kina 6 C. R. Laurenson 
I OE OOD CO, no cnc cei cricdveececnsecees F. O. Ross 
pemeernnns (omar Teerinty Co. oo. ccc ce ccc ccsccceces E, A. Grant 
I Sai cn wees son +s nae b ewneewe A. P. Seltzer 
NE EE CUNIUB TAD, no cnc ccecccctesnsscesene M. M. Daniels 
American Watchman’s Time Detector Co. ............. Chas. A. Keller 
re SCLC ee abbey we sb syete dees ane S. D. Wise 
Linck pee see ab ae te aa sda eg cee F, H. Congler 
ds be wen aging. chen peste bee o> o9 P. W. Harvey 
hl ad ran aid asin» 8 ob .0t Gs 0 Nd ge ee cd E. S. Barkwill 
a eb aleevae ee'eiew H. M. Snyder 
Bennett Engineering & Steam Specialty............... H. M. Bennett 
i lh iad deren al o Sie Ged Rhea S00 eRe +46 Ralph Blue 
Bollmger & Rieley Mach. Co, ..........ccesecsccess Chas. E. Newell 
555 pay Mas bedded ard b sede’ bese ene Samuel Burgert 
NG aa Leal kU a be wes bale oi nga ee ee ene" C. C. Hatch 
ie aaa init dive ela hv me bien ea J. W. Wagner Co. 
ins do wine ae William Chafer 
NI «66's eid. wh isiech.a'e5p + 0-0 b 95.0.9 05 09 Sipe Fred J. Griffith 
Cleveland Asbestos Plaster Co., The..............eee0- O, M, Reams 
Cleveland Bakers & Conf. Supply Co., The ............ Chas, A, Trode 
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Cleveland Bottle Gi Care Ga. wis ceenscectcscveseven O. J. Bowman 
Clomeeeys sears I Go San ecctisccued C. F. Miller 
Cleveland Faucet Co., The Otto Horix 
Cleveland Foundry Co., The W. M. Clapp 
Cleveland Hydro-Carbon Paper Co. ................ A. M. Woodruff 
Cleveland Leather Goods Co F. A. Harlow 
ee 8 rere rr a P. W. Ward 
Cleveland Paper Box Co., The John B. Cochran 
Cleveland Pearl Works, The M. P. Friedman 
Cleveland Plumbing Supply Co. ................. E. W. Steinbrenner 
Cleveland Pneumatic Tool Co. ........ isan prs 3 he L. W. Greve 
Clevetana. seempmener Ge Todt Co... .... 5. cc cccecesesewanws Chas. H. Coit 
Cleveland Store Fixture Co., The Chas. F. Kurz 
ee ee er ee Harry R. Rogers 
Cleveland & Sandusky Brewing Co. .................. Jno. M. Leicht 
EB a rr eee mes B. F. Rider 
Colonial Paint Co., The C. J. Mooney 
ee ee. ee eee re Geo. A. Rood 
Cool, W. A. & Son Henry R. Cool 
CN I Re oon s.c one's 60 re ee Sea tiemanely eae J. K. Arnold 
CR A oi occ c's warns oes. 4-5 > Siete X. X. Crum 
Ce Ge on. sav cvnsnsesenammamesiae B. C. Hinig 
NO Ee errerrcrerrr ere. oe ienweiiia ee H. E. Riker 
TE Fon as kv WaNWaneek a hake meena J. E. Rogers ~ 
I EN a 0 ado 6-a.n 0 bp casio aba eae Wm. Dunbar 
Eclipse Paint & Mfg. Co W. Edward Smith 
TS haya s baw o's a Weeiieee Geo. P. Waitsfelder 
Eisle Printing Co., The W. W. Decker, Jr. 
Elyria Machine Parts Co., H. W. Ingersoll, Secy 
Elyria Milling & Power Co., H. W. Ingersoll 
Empire Plow Co.,*The ...:lsaac G. Haas 
Empire Rolling Mill Co., 

I Nl, ios ws Ks ccna Wax emcee W. H. Whitmore 
ee Ee ee err Teer H. A. West, Secty. & Treas 
RAE OE TE EO NO eo. o oan 00 0 7:b 60cm ks tinigds Hum F. W. Robinson 
Farmers & Merchants Banking Co. ................ Henry W. Gazell 
Federal Adjustment & Inspection Co. ..............6. William S. Day 
ONE Te WES SGI. 0 5 5 +s 0j0S io es sew enieaunt* bee one W. J. Jones 
SO | are rr rer reer © H. G. Goldberger 
Feigenbaum Trunk Co., The Isaac Feigenbaum 
Pere RS, GO. «os ck wen cecepesd eens sedauel J. F. Leitch 
Fischer, A. T., Co., The A. T. Fischer 
oy on eden ee bneesics bane ee cReeken A. W. Foote 
Pe i Oe. I C , o oonccv nnniccs tus kote dhenedhae D. E. Foote 
Forest City Electric Co. .........6..0..+..2++-~+s William H. Wherry 
Fowler & Slater H. M. Fowler 
PE OO, nics cesen svar nddeees eaeennS C. H. Foster 
Goren Sevens TA CO. oo. ccc ccc sereneertis onde J. W. Merriam 
Oe A TD dn 6k bb oa n't wd OO bab ey bina eae 
I IIENID, 5 divin od wnno cps 00 o0.00s0e pediiomannay E. C. Goldsword 
So a ino cen 00rd nia ne +n eee abe Clarence I. Goldsmith 
Gooch & Wagar 

congener TO CO, v.c0005 0 ccsccncc natin tggte mathe A. D. Levy 
EN an noe p46 sinh can satweeses obey eu ree B. J. Grunauer 
IR MEEAIGOL ococesafsenrvrsneenien's Louis F. Hart 
Hayes, A. S., Co., The 
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IC.) ccc. oo oe os ee Pe ce bee ne Oe R. N. Davis 


I 6G ee ee ool ac chiles sgigae cee W. F. Abel 
a Fe Ne eae H. E. Roth 
RRS Ls at Gah Gh De bis bY s Sao 88 Ge en's So Geo. Huberty 
A ND is sce s's'ka sua'e'sss cn eeee E. H. Dorman 
Hydraulic Pressed Steel iris ou aaccaveccuseies: James H. Foster 
i Se Le hn ie bib eee ab bos uae co ches J. Selmanant 
International Time Recording Co. .............. J. S. Hitchcock, Mgr 
ME wns ced cep ona baed eevee vine es U. E. Kanavel 
Iron & Steel Industries Board of Trade............ Frank B. Bicknell 
iii tncWyneba skeen taveabeataveehavaes ces Fred S. Jones 
EEE ONT ee eT TEE Te STE ES PEE Francis Line 
noi i aca vn ahicn'es oink denceansaces Frank Kedslie 
ee ea a ae en al ho mh oe A eile palate L. A. Kelly 
ne ee euccueweasen Albert Kroehle 
Landesman-Hirschheimer Co., The ...............ccceeee R. C. Hess 
A 2 Lele lakh eb ake dake es eekae anek ahaa E. W. Coit 
eas oan e eae bh euard Geo. W. Andrus, Agt 
ee tna sa he ob igied ba web be aoa te se hexed J. A. Kerr 
Rae name Eemwe, CO, TRE 2.2.2.2 00csceccccccccuce J. C. Henry 
ee en NOD GIT oa cas cee scecccsscdesssves W. B. Cowles 
McIntosh Hdw. Corporation, The ...............00.- Geo. E. Kieffer 
McIntosh Hdw. Corporation, The ...................8. Wm. Kirk, Jr. 
cc inchs wind sive saves cee 6eeKd C. R. Marsh 
Cah EE tase bs benesaree cndbe sees. W. M. Esterly 
i GG acs hae wk b when ehieneste.aoe ee R. S. Pierce 
RE ee ge © ee eee ere W. W. Watson 
coh cb vlan isd esige traps ssyeeu’ S. Jaskulek 
Millspaugh & Green ..... ita kutelnin ede Aven sce ek pened John Green 
en Berane CO, “TMG... cece ec cecesccscvces G. M. Carpenter 
rr er OO ROG since svatetcneeegees J. D. LeBel 
ES 5 sis aso hia s sees Ves oes ken he E. J. Moore 
es sans Cee ess 8b. Harry W. Morganthaler 
re OCR sh sh sae be'es vss beecedeaen J. S. Sparrow 
National Screw and Tack Co., The ...............00:- W.. P. Quinlan 
Northwestern Mutual Life Ins. Co. .................0.. W. 'W. Elliott 
Ohio Brass and Iron Mfg. Co.............. W. G. Radcliffe, Secretary 
Ohio Creamery and Supply Co., The................. Robt. Brewer 
i CS TE a a be sek wake wen's'e's Theo. Klausing 
ivan cee sd bo 6s 600 be dbs 4 axe oO P. P. Evans 
es cae eee even wee Wm. E. Patterson 
i, CT GID ccs cc ep esse we eects L. F. Rosenberg 
le obec bckodeste gece deuce sees A. E. Schultz 
rr er i CD. wera spwgves tenes seb emer L. Arnstein 
POE 5 Gis 5 55's oe 65.054,0.005 00 6% 948 C. W. Moody 
Pittsburg and Belmont Coal Co., The.............. G. E. Hutchinson 
CM, So cnis'y ba po ov aes segs okie We Walter D. Price 
Provident Life and Trust Co..... weleeeeete nies te eas S. S. Saffold 
Prudential Insurance Co. .............206. James W. Wilson, Manager 
BS SEE ee eee eee eee es H. C. Gawne 
ea ie sinialn Gab sine wickews.vne eee F. P. Rankin 
nN ae haa ee nls ep hdeen ee FE. Shriver Reese 
iiien ‘te Heider Coal Co... ...<..<..s0<0ce cts sc sere J. A. Beidler 


Rice, RN ER ee A AREA eR Ril! AE ok Rice 


oeerereew eee eee eee eee eee eee eee 
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Rosenberg, Casper Casper Rosenberg 
Round, D., & Son Louis D. Round 


Sanitary Co., The, ; Adam Welker, Treasurer 
Schwenger-Klein Co., The, Arthur Malling 
SIs Ba ia cic nd Wa aul wed wrscad han Deed Stas G. H. Senecabaugh 
Seneca Chain Co., The G. M. Power 
SR A i Wine Vike.04y 0000cecccusacececanl H. D. Horwitz 
Spaulding, A. G., & Bros Jas. A. Thayer 
Sperling & Greenfield Samuel Greenfield 
Spitler, A. F., & Co G. O. Davis, Manager 
Standard Carriage and Wagon Co. ...............045: H. D. Squires 
Standard Welding Co., The Fred. A. Wilhelmy 
Star Elevator Co., The 

State Banking and Trust Co., The 

‘State Bimteed Live Asswuramee Gow cca cise cccvccucecs E. M. France 
Still Alarm Co., The James C. Atkins 
SO IRS oie bh ieewcns oenasaeteteutne keane Hiram Straus 
Telling Bros. Co., The Frank B. Tabor 
TOE aa dee kee ian nved peekesiese putea Ray R. Thrasher 
I CR ihn dia sis seaside mays sigeesess H. F. Whedon 
OC ee rr ne ae A. L. Cleflin 
Union Elevator Co., The O. W. Trapp, Secretary 
Ce es I OS ay ba eA IAIN bunewwennes H. H. Trayte- 
Van Ullem & Brown ..-Louis Van Ullem 
NO AE I dnc a ube dub dncnseksansaemeceee David Walpaw 
Webb, Leslie H., Co., The Irving L. Wiltsie 
Western Reserve Audit Co., The 

eR ee eer a E. W. Tylee 
NE a on ec oes ons Seedion ee mene Alfred Henriques 
Ae asain Fb ve aa oho oe eh ae hoe b pep mbar ee F. B. Wiggins 
I ee I, AI 6 ohm: v'nc sk a einewlp wcie ee nad nck J. C. Wilmot 
Worden Tool Co., The W. E. Bonesteel 


Meek Company, The E. O. Selby, Treasurer 


Daas, TEXAS. 

American Credit Indemnity Co Don F. Williams 
i Ce te RI EIS oo 0.5.9.6 0540509645 0s oae nes I. L. Allen 
eB Re ee ee J. W. Henry 
Dallas El. Lt. & Power Co E. T. Moore 
Electric Appliance Co 

Harris Millinery Co Ike Harris 
Harris-Lipsitz Co Louis Lipsitz 
Lage Cammete Ge... 5. oc nc case Sady deh ae eal L. M. Moyer 
Oliver Chilled Plow Works F. I. Glenn 
Padgitt Bros. Co N. W. Godbold 
Remy-Mickley Co E. B. Mickley 


Dayton, OHIO. 
Gem Shirt Co., The T. E. Boerstler, Secretary-Treasurer 


: Detroit, MicH. 
Coe ABS 66650, voi nnetdcawsecasra di dsb amen A. H. Covert 
Detroit Hoist and Machine Co. .........,...... J. C. Fleming, President 
Faseaein., S006 BEGG 6 ios 9 ooo one nee setae ee W. B. Wood, Manager 
SI INES. 5 oka oo aw na eno vbawsbereatdavsn F. F. Ingram 
Naylon, John, & Co John Naylon 
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DuLuTH, Mrwn. 


i ce coke ele cbae es ens 3 h0 $5425 48} wat C. A. Payne 
Sn. i tah ek beh wine Geen te avevsecve W E. Magner 
MILWAUKEE, WIs. 

Consolidated Sheet Metal Works.................065 Paul L. Biersach 
EE TS De Robt. W. Kiewert 
eS ais seh iv ehy's eo e090 0beees dn ark J. C. Bradley 
MINNEAPOLIS, MINN. 
re ic cccede whee seg ae cweenee Geo. W. Bliss 
EN sence bb sea cto peas eseweee O. F. Carlson 
NEENAH, WIs. 

i, oc ckabesbedankiteevkseeral Geo. O. Bergstrom 
New Or-EANS, La. 

Neen Te Ne te i vicw ee whees A. C. St. Martin 
ESS NE SRS Sa ae Geo. B. Matthews 
IE J. H., & Ta kv cep lll sxe RMA MORO 
N. O. Queensware a, a nies Sasi A. M. Silverstein 
Peoria, ILL. 

i ee bel ina cn eh ean e Kees soa e 98 bs John I. Black 






Harrington & Goodman 
Haynes-Thompson Co. 


eeereeeere ere eeereereereeeeeereee ee eee ewreeeeeeeee 


Ocean Accident and Guarantee Co. ............cceceees H. Waldman 
Ee a rr Julius S. Weyl, Secretary 
-PITTSBURGH, Pa. 

a seed eueede W. G. Ingham 
Ne cee venves hes eeees cana’ J. M. Corboy 
Pittsburgh Hdw. and Home Supp. Co. .............. Thos. W. Roberts 
EEE enn den cheers beet eaWkd «don ce aeeeaanie’s 
a De ado uaey ee Jno. B. Watson 
Reno, NEV. 


i ET, cision cddetedseenerese nee Walter Wright 









Ne ane kup eke E. D. Bandy, Secy 


EN EE Pra Pg gl Ak OOo Fairlie P. Cooke 
a es 5 oa \e'w orm ahs John L. Branch 
ee a hae pase nena eheee due B. T. Crump 
ES” SSELELERE SA LIE SEEPS EO OEP TEP Hampton Fleming 
ehh Ula a sak ak eh ian yaehee® xed bean R. A. Justis 
eee cee L ea Lek bie carey bene Geo. D. Mays 
ae ene ae beer ae te N. D. Morgan 
RocHeEster, N. Y. 
er Mr. Goddard 
aa oa wc meee Ghueip enn aes 
i ee eee an ced candcispe ped inebas ees Henry Conolly 
Oey CO. i viievacecdeUieescisccecsse W. H. Campbell 
peower City Specialty Co. .........ccccvcccce Peter J. Nagle, President 
EL i es bobeh oda pave bebe s Thea Vs eo bles a8 I. P. Allen 
re ame ees mateo Co. og cc cccccccvcctvecve's Wm. B. Moore 
ES i beeen behaesa seen ge o0we tae edsemerurs 
i chee EL ec ebdchaw anny’ G. H. Leach, Manager 
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McCurdy & Norwell Co. ................. John C. McCurdy, President 
Miller, Harry F. 

Peo, J. F., Co., The Avery W. Tuttle 
Rauber, John & Co : John S. Rauber 
Rochester Folding Box Co. ................ ot oath en W. S. Grant 
NE TY shh 60h cb ora ab wnbu pe 44% hp ht bed eal Lawrence Glaser 
Whe, &. SS, Demtel Mite. Co... 6. cc ccus G. L. Primrose, Manager 


St. Louis, Mo. 
Aude Furniture Co 
Bloomer, W. H 
Byrnes, J. W., Belting and Hose Co 
Coyle, James F., & Co 
Crawford, Hanford 
Elliott-Fisher Co. 
Furth, Jacob Care of American Cred. Ind. Co. 
INEM ong ober tons ods o'c.h.4 044s 00's Seen bdo bee We te 
Hellman Distilling Co 
Illinois State Trust Co F. T. Joyner 
Kerens Shoe Co H. D. Brandt 
Krenning Glass Co 
Landau Cabinet Co Robt. Tierney 
Logeman, F. H., Chair Mfg. Co W. G. Logeman . 
Moss & Lowenhaupt L. Cunbach 
Mound City Chair Co 
Obear-Nester Glass Co W. F. Obear, Secretary 
Ocean Accident and Guaranty Corp F. M. Deuchler 
St. Louis County Merc. Agency Co............... J. B. Greensfelder 
St. Louis Felt and Bedding Co M. Liflander 


St. Louis-Union Packing Co 
Steer, F. A., Furn. Goods Co 
Stickney, W. A., Cigar Co 
Union Biscuit Co 


St. Paut, MINN. 


Minnesota Harness Factory, Inc 
Prussian Remedy Co 


Banks, O. D., & Co. 

ete ee a 8, oo a sons ge) bee be hehe dbs neh ee ae 
Henderson, W. S. 

McMillan, B. A.. 

Ottenheimer Co. 

SII Oe is hs Vg iS ee A ie 28 Ea BOS sie ene 
Read, J. G., & Bros. Co 

Salina Mercantile Co 

Almte Bee is in.0's sirin'a 9.09 0.000 co ee ek aeh SY Ae bATs nm aees 
Ce Cer sins ons én eA Add 4ies 9b 6d 4 dee happen Cae 
Vomster Seed ed Prodee Coy oo. accinssicc ccceenadh + peepee see cs debe 
WU I IN aw cient ene ain oasinad ora Sheer tenes 


San Francisco, CAL. 
Mamaius Be Olber. Baio a ec ond Sn baa es Chas. C. Hanley 
Pacts Wie wae Semel Cae on ii epi oak es Lewis E. Spear 
Vam Amadale-Barris 0:00:Ce 5. bb I C. S. Tripler 
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WICHITA, KANSAS. 
I pk bene yt aoe H. D. Yoder 


I al Homer Caldwell 


The report of the membership committee will show a substantial gain 
in membership for the year. The association has names upon the mem- 
bership roll, for the first time, in every State. On the’part of the affiliated 
branches the most notable change is the advancement of the Cleveland 
association to first place, the roster of that association showing a mem- 
bership of over seven hundred. 


NOTES. 


Members of the National Association of Credit Men are warned 
against entering into contracts with concerns soliciting bad and 
doubtful accounts for collection without first communicating with 
the Secretary of the Association or the Secretary of any affiliated 
branch. Under no circumstances should members pay fees in ad- 


vance for services to be rendered in connection with the collection 
of such accounts. 


F. T. Cartwright, of Bridgeport, Ohio, has severed his connection 
with the Crystal Glass Company. 


_ An actress in New York City has applied for relief through the 
bankruptcy court. She scheduled as her only asset a large Teddy Bear. 


The American Savings Bank of Buffalo has been incorporated with 
Alfred H. Burt and Wm. A. Prendergast among the incorporators. 


J. P. Haddock, the secretary of the Cook-Haddock Co., was recently 
elected president and Sam Ferry Smith re-elected secretary of the 
Credit Association of San Diego, at San Diego, California. 


President S. J. Hay, of the Dallas Association of Credit Men has 
just been elected Mayor of Dallas. Our congratulations to the Mayor 
and success to his administration! 


Members whose patronage is solicited by advertising agents claim- 
ing to represent the publishers of directories should exercise care in 
securing contracts. The floater of the “had paid” contract is abroad. 


Judge Ferguson, a referee in bankruptcy, gave the members of the 
Wichita Credit Men’s Association an entertaining and instructive talk at 
a meeting held May 2d. 


The Rochester Credit Men’s Association voted at its last meeting 


to have an outing during August and named L. S. Foulkes the chairman 
of a committee on arrangements. 


W. D. Creel has been appointed manager of A. S. Dun & Co.’s office 
in Charleston, S. C. Mr. Creel has been connected with Dun & Company 
for a number of years in the St. Louis and Savannah offices. 


The Memphis Credit Men’s Association, at its annual meeting, May 
2ist, elected C. S. Faxon its President, W. A. Williford, Vice-President, 


and W. B. Cross, Treasurer. The Association has plans for a very active 
year’s work. 


H. P. McKnight, of the Texas Drug Company, was elected Presi- 
dent, O. Lee Oldham, of B. F. Avery:& Sons, Vice-President, and A. 
V. Lane, of American Exchange National Bank, was elected Treasurer 
of the Dallas Association of Credit Men, May 24th. 
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J. H. Scales was unanimously re-elected President of the Louisville 
Credit Men’s Association May 7th, and F. M. Redding was elected Vice- 


President. At the same time the Association voted to increase the number 
of its directors to nine. 


The Columbus Credit Men’s Association held its May meeting at 
the Donavin Hotel, Delaware, Ohio, as guests of its Delaware members. 
Seventy members took the special car which had been chartered for the 
trip. A particularly enjoyable time was had. 


We regret to announce the death of Albert Paul Sibley, which 
occurred on May 25th. Mr. Sibley has been prominently identified with 


the interests of a valued member of this association, the Sibley Machine 
Tool Co., South Bend, Indiana. 


The Wholesale Saddlery Association of the United States will hold 
its nineteenth annual convention in the Hotel Claypool, Indianapolis, Ind., 
June 17-22, 1907. An attractive as well as interesting program has 
been prepared by Secretary Othmer. 


W. A. Joyce, of W. H. Walker & Co., was elected President of 
the Buffalo Credit Men’s Association, at the annual meeting, May 16; 
W. L. Fox, of the Buffalo Forge Company was elected Vice-President 
and F. J. Smith, of George Irish Paper Co., Treasurer. 


K. P. Tom & Co., proprietors of a chop suey restaurant in Chicago 
have applied for a discharge in bankruptcy. It is lucky for the members 
of the firm—K. P Tom, Tom Hock and Tom Yen—that the Bankruptcy 


law of this country is not so severe as that of China where a discharge 
means heads off. 


The St. Louis Credit Men’s Association held its annual election of 
officers in May and chose J. H. Conrades, Jr., of J. H. Conrades Chair 
and P. Furniture Co., for President, E. H. Dyer, of Mound City Paint 
and Color Co., for Vice-President, and Jno. A. Cooke, of Third National 
Bank, for Treasurer. 


The Chicago Credit Men’s Association held its annual meeting in 
May and re-elected Wm. J. McMillan, of the N. K. Fairbank Co., Presi- 
dent, and John Griggs, Secretary. and elected Henry Fornoff, of Carson, 
Pirie, Scott & Co., Vice-President, S. J. Whitlock, of Belding Bros. & 
Co., Second Vice-President, Wm. J. Lawlor, of First National Bank, 
Treasurer. 


The annual election of officers held by the Kansas City Association 
of Credit Men on May gth, resulted in electing H. G. Moore, of the 
Big Four Implement Company, President, E. L. McClure, of Maxwell- 
McClure-Fitts D. G, Co., Vice-President, A. E. Lombard, of the Corn 
Belt Bank, Treasurer, and Frank W. Yale, Secretary. 


The Legislature of the State of Florida has passed the Bulk Sales 
Bill and it requires only the signature of the Governor to place the bill 
upon the statute books. President R. V. Covington, of the Jacksonville 
Credit Men’s Association, has been very active in behalf of the bill, and 
to"him belongs much praise for its progress to date. 


The election of officers-held by the Toledo Association of Credit Men - 
May roth resulted in the choice of J. H. Paddock, of the Paddock-Over- 
myer Co., as President; C. A. Mank, of Barnes & Mank, as Vice-Presi- 
dent, and W. S. Buckhout, of R. A. Bartley, as Treasurer. Messrs. Pad- 
dock. and Mank last year served the Association in the same offices to 
which they were this year re-elected. 
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There is, undoubtedly, no general appreciation on the part of the 
members of this Association, particularly the individual members, of the 
resources possessed at the National office which can be called upon for 
their special service. Recently a prominent individual member wrote in 
acknowledging a service rendered, “We are glad to get another evidence 
of the practical work done by your office.” The National office asks that 
it be given every possible chance to serve the members of the Association. 


At the annual convention of the National Association of Manufac- 
turers the Bankruptcy Committee offered resolutions in favor of perma- 
nent national bankruptcy laws and of having such amendments made 
thereto from time to time as will eliminate fraud and dishonesty in 
bankruptcy matters and assure a square deal to both creditor and debtor. 
The resolutions were adopted and instructions given the officers to co- 
operate with other organizations in every movement looking toward the 
fulfillment of these principles. 


John L. Powell, once President of the Kansas City Association oi 
Credit Men, and always one of its most active workers, has severed his 
connection with the Goldstandt-Powell Hat Company, of which he was 
a member, and since May ist has been identified with the Johnston & 
Larimer Dry Goods Company, of Wichita, Kansas, as the Vice-President 
and General Manager. In returning to Wichita he goes to his former 
home. He will make a valuable member for the Wichita Association. 


George R. Lewis, a member of the Executive Committee of the Cin- 
cinnati Credit Men’s Association, has been advanced by the Howe Scale 
Company from the management of its Cincinnati office to a like position 
in the New York office. Mr. Lewis has been an enthusiastic worker for 
the Credit Men’s Association both in Cincinnati and Seattle, where he had 
previously lived. The New York Association will gain much by the addi- 
tion of Mr. Lewis to its roll of membership. 


Mayor McClellan, of New York City, upon the request to propose 
a toast for New York to be read at the dinner given« by the Chicago 
Credit Men’s Association to the delegates at the annual convention, re- 
sponded with this: 

“To New York, the mecca of American business men. They 
come, they see, they buy, they stay. A city of splendid achieve- 
ment, from Subway to tallest tower. The dynamo of American 
power. To New York—Entrance Gate to the Western World, 
Empire City of the Empire State, and of the Nation.” 


W. B. Roberts, of Portland, Oregon, who has been connected for 
seventeen years with Lang & Company, as credit man, has resigned his 
position and during the summer will take a long rest. Before leaving 
Mr. Roberts was presented with a handsome gold watch as a token of 
appreciation for the services he had rendered the concern. Mr. Roberts 
was at one time a director of the National Association of Credit Men, 
and has taken an active part in the affairs of that organization as well as 
of the Portland Association of Credit Men, particularly in the line of 
legislation beneficial to credit conditions. 


Just by way of a pastime twenty members of the Cleveland Associ- 
ation of Credit Men met one evening about the middle of April, and in 
the course of the social chat that inevitably follows in a gathering of that 
kind, the idea was launched of dividing the parties present into two 
teams of ten men each, to see who could get the most applications for 
new membership before the association meeting on May 22nd. A coin was 
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found and almost before people knew it W. M. Pattison of the W. M. 
Pattison Supply Co. and A. M. Barnes of The Miller Chemical Engine 
Co., were picking their respective teams. It was agreed that the side get- 
ting the smallest number of applications should not only set up a dinner 
to the winning side, but should put on white aprons and serve it. The 
teams, assisted by auxiliary committees, obtained 168 new members 
during the month, bringing Cleveland’s membership list to a point above 
the 700 mark. And applications still come in each day although the con- 
test is closed. 


The article in the May number of the BULLETIN by Gustavus Myers 
under the serial title “History of the Prosecution of Bankrupt Frauds,” 
sketched the remarkable pursuit made by its creditors after Louis Levin, 
who, by using a false statement to a commercial agency, obtained large 
credit lines and then took sudden leave with the goods he had then 
acquired. The history of the case was still in the making and when Mr. 
Myers wrote, a decision of the Appellate Division of the Supreme Court 
was being awaited. This has since been rendered without dissent in the 
Court and convicts Levin. The point at issue practically was—in order to 
convict a man of fraudulent intent, must he have delivered a signed state- 
ment to the very man who relies upon it for safely shipping goods, or can 
conviction also be secured when a signed statement is given to an agency 
for the purpose of having the agency publish it and establish the basis for 
selling goods and then make the third party an innocent aid in the com- ~ 

‘mission of a crime. This favorable decision for the creditors establishes 
and confirms an immensely important principle. 


Ulric J. de Poli has been convicted in the Court of General Ses- 
sions, New York City, of grand larceny in the first degree. De Poli 
started in business in 1905, assuming the title, American Silk Com- 
pany. He secured a limited amount of credit, and to all intents and 
purposes carried on a legitimate business. In October, 1905, he 
represented that he had merged his business by incorporation into 
the New Jersey Silk Mills, with a capital of $100,000. To a number 
of concerns he presented a signed statement by means of which he 
secured a large amount of raw silk. 

In December, 1905, it was reported that de Poli was about to 
decamp, and although proceedings were commenced immediately, he 
evaded service of a warrant. Detectives were engaged, but de Poli, 
after being located in several parts of this country, succeeded in 
embarking for Europe. He was, however, persistently followed, and 
finally captured on his return to New York in November, 1906. After 
many delays the case was brought to trial. The usual difficulties of 
proving the falsity of a financial statement were experienced, but 
after a brief deliberation the jury returned a verdict of guilty. 


In November, 1903, Sam Brick was conducting two stores in 
South Carolina—one at Clio and the other at Blenheim. He failed, 
and the Baltimore creditors who were the principal losers engaged 
attorneys to investigate. The attorneys instituted involuntary bank- 
ruptcy proceedings against Brick, which resulted in the referee find- 
ing him guilty of fraudulently concealing his assets from his creditors, 
and ordered him to disgorge a large sum of money. Brick’s counsel 
took a petition of review, but after a full argument, the court affirmed 
the findings and decisions of the referee, and made an order com- 
manding the payment of a sum of money within thirty days, in default 
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of which the United States marshal was ordered to arrest and im- 
prison the bankrupt. During the thirty days Brick disappeared. 
The attorneys in Baltimore, late in May just passed, received word 
from the United States marshal at Ardmore, I. T., announcing the 
arrest of Sam Brick. This arrest was made after a search of 
fifteen months. Several weeks ago Brick was located by the attor- 
neys, by means of decoy correspondence, at Ada, I. T., where he was 
living under the name of H. Simon. Disposition on the part. of de- 
frauded creditors to push cases such as the above to the final punish- 
ment of the guilty is to be highly commended. 


J. B. Pearce, of Cleveland, has been having an exciting time of late. 
After losing his residence by fire he experienced an accident while 
automobiling, which nearly cost him his life. From a reliable source it is 
learned that Mr. Pearce will never again dispute the right of way with 
a railroad train. Ask him when you see him. 


Sanford M. Cohen, of Cohen Bros. Co., Milwaukee, Wis., called at 
the National office when he was in New York recently. Mr. Cohen has 
been identified with the Milwaukee Association of Credit Men for many 
years. 


At the annual meeting of the Youngstown Credit Men’s Association 
held May 2ist, F. G. King was elected president and E. L. McKelvey 
vice-president. Mr. King was formerly with John H. Fitch & Co., 
wholesale grocers, but is now connected with the Youngstown Dry Goods 
Company. 

An expression of opinion is requested from our members on this 
proposition: “What is a fair percentage of the sales to cover losses 
through bad debts, having.due consideration for the fact that too small 
a percentage means too great a restriction of business.” 


When Credit Becomes a Loan. 


Every merchant who sells on credit is a partner with the buyer to 
the extent of his sale during the period elapsing until payment is made, 
and as such has a right to know the financial condition of his debtor. 
This sense of partnership is rarely recognized by either party to the sale. 
Every man should regard a time sale as a money loan. He would not 
care to ask his jobber for the loan of an amount of money equal to the 
value of the goods he buys on time. But he does the equivalent of that 
when he asks the jobber to extend his credit beyond the time for payment 
set by the terms agreed upon. If the buyer were to go to his bank and 
‘borrow the money necessary to pay for the goods on the same time, he 
would not only have to pay the legal rate of interest, but a premium 
besides, and if he did not meet the obligation on its maturity would have 
to satisfy the bank that the account was good and collectible and, of 
course, pay interest for the extended time. Does the salesman realize 
when he is closing a sale with a customer that he is virtually lending that 
‘customer a sum of money equal to the value of the goods for the period 
that shall elapse before payment is made? And does the buyer realize 
that in asking for credit, be it only for ten days, he is asking the seller the 
‘favor of a cash loan? A realization of this actual relationship between 
buyer and seller would lead to greater self-respect and firmness on the 
part of the seller, and what is more important, fewer losses; while there 
is many a buyer whose attitude toward the seller would be vastly im- 
proved by a recognition of this homely truth, and who would steer his 
course clear of many a dangerous financial rock thereby.—E-xchange. 
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Mee 
Obituary. 
Frederic Gray Kimball. 


Frederic Gray Kimball died after a brief illness at his home in 
Brookline, Mass., May 4th, at the age of 51 years. Mr. Kimball was 
the son of Stephen Kimball and Amanda Tufts Cutter, both members 
of honored New England families. Among his-ancestors were John 
Adams, John Quincy' Adams, Charles Tufts, who gave a large amount 
of land to Tufts College, and the Rev. Samuel Locke, once president 
of Harvard College. His boyhood was spent in Arlington and Win- 
chester, and in 1880 he married Harriet Fullam Ripley, daughter of 
Brig. Gen. Theodore Ripley and Harriet Fullam. 

Entering business as a very young man, he had a long and success- 
ful career... He was a director in the corporation of Clark-Hutchinson 
Co., wholesale dealers in boots and shoes. He was one of the most 
expert men in Boston on credits and accounts, with great judgment 
and insight in this line. He was for a long time vice-president of the 
Boston Credit Men’s Association, and assistant secretary and member of 
the Executive Committee of the Boston. Boot and Shoe Club. He was 
a trustee of the Franklin Savings Bank, a director of the Washington 
Home, a member of the Royal Arcanum, the Boston City Club, the 
Boston Merchants’ Association, the Sons of the American Revolution, 
and the National Arts Club of New York. He was a staunch Unitarian, - 
a member of the First Parish, Brookline. 

For a layman he had an unusual knowledge of law and medicine, 
He studied art with Enneking, and his talent in this direction was 
marked. In spite of his broad interests, he was essentially a home man 
and his devotion to his family was unusually beautiful. His modest 
and unassuming manner was associated with the greatest qualities, jus- 
tice, honor, courage, kindness of heart, and singular gentleness» His 
friendly and sincere interest in everyone with whom he came in contact 
and his pleasant humor, endeared him to all who knew him. His 
motto was.“The pleasure of doing good is the only one that never 
wears out.” He leaves a widow and one daughter. 


WHY CREDITORS SHOULD ATTEND BANKRUPTCY 
MEETINGS. 


By HerBert E, CHOATE, TREASURER AND CREDIT MANAGER, J. K. Orr 
SHOE Co., ATLANTA, GA. 

I am glad to be permitted to contribute my views upon the topic 
“Why Creditors should attend Bankruptcy Meetings” for, while there 
seem to be plenty of good reasons palpable enough to be commonplace 
for creditors to take at least some interest in these matters yet, if the 
personal attendance of nine out of every ten of such meetings be taken 
as fairly reflecting the degree of importance in which they are held by 
the average credit man, the conclusion must follow that they are generally 
put down as having a negligible value. Perhaps, as far as direct results 
go, in a large percentage of cases this is, in a measure, true, but have 
we not, as an organized body, reached a plane of business ethics from 
which we can afford to look beyond the question of direct or individual 
benefits, when more fundamental and permanent, if less immediate, 
results may be gained by following a broader policy that has for its 
object the bettering of the general conditions under which credits are 
dispensed ? 
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The chief value of the Bankruptcy Law, I believe, lies in its preventive 
rather than its curative quality; and the benefits that flow from it are 
more often of a negative than a positive character. It is for these reasons 
that those who favor the repeal of the Act consider only its disadvantages, 
which are positive and definite, without taking into account the less 
tangible but not less real benefits which the law affords. Their losses 
in bankruptcy loom large in the profit and loss account at the end of 
the year; the losses that might have accrued but for the restraint of the 
Bankruptcy Law are not so easily tabulated, and therefore make but 
‘ slight impression. 

There are those who regard the law as fostering rather than pre- 
venting fraud, but this is true to the extent that the complacency of 
creditors suffers it to be so. The average creditor will often accept thirty- 
three and a third to fifty cents on the dollar even when convinced that 
the debtor is able to pay seventy-five or one hundred cents, rather than 
go to the pains and expense of making a thorough investigation into 
the affairs of the bankrupt. He probably argues that the estate, if 
administered through bankruptcy in the usual way would probably not 
yield any more, if so much, as the amount offered in compensation. He 
fails to consider, or at least the consideration seems to fail to appeal 
to him, that he would probably have fewer cases to compromise if he 
made compromises more difficult. In this, I refer altogether to that class 
of failures known as fraudulent; the honest failures usually take care 
of themselves. 

There is a somewhat trite but none the less true saying that “Every- 
body’s business is nobody’s business,” and this saying, I believe, is 
peculiarly applicable with respect. to creditors in the average bankrupt 
case. The average creditor apparently proceeds upon the theory that 
once a petition is filed, all that needs to be done is to prove his claim, 
elect a Trustee and—await results. Many creditors do not consider it 
worth while even to employ an attorney, but take the shorter cut and 
file their claims direct with the Referee. Is it because they depend upon 
the “other fellow” to do the work of investigating, probing and sifting 
to get at the real facts of the situation, or do they labor under the 
soothing fallacy that the Trustee, for the small fee he receives for his 
services, is going to work overtime, antagonize his neighbors if not 
his friends, and make himself generally obnoxious to protect the interests 
of “foreign” creditors who seem to bother very little about the results 
themselves? 

As a result of this attitude, fraudulent failures are carried on 
under the very aegis of the Bankruptcy Law and with the utmost im- 
punity, but creditors have only themselves to thank for this condition 
of affairs. A little discrimination on the part of the debtor in scattering 
his indebtedness judiciously in the different markets, and a little “fixing” 
of those within striking distance, helps to simplify the situation for the 
debtor and assures the election of a Trustee who may be relied upon 
to combine the traditional blindness of Justice with the equally tradi- 
tional complacency of the grafter. These preliminaries being satisfac- 
torily arranged, the rest of the performance, from the sale of the property 
to some one representing the bankrupt to the latter’s discharge, is about 
as perfunctory and free from difficulty as voting the Democratic ticket 
in Georgia. 

Before the enactment of the Bankruptcy Law, in the days when 
the “race of vigilance,” so much deprecated at the time, was the order 
of the day, and when, to adopt General Forrest’s picturesque phrase, the 
fellow who “got there fustest” usually got “the mostest,” it seems to 
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me there was a keener scrutiny of failures than at the present time. But 
this was perhaps due to the consideration that whatever benefits a creditor 
received must come as a result of his individual efforts, and that if he 
depended upon the “other fellow” to do his work for him, he would be 
apt to wake up some fine morning to discover that the aforesaid “other 
fellow” had run an attachment or secured a lien over night for his own 
property and exclusive benefit. 

Yet notwithstanding these unfavorable features of the Bankruptcy 
Law, which, as before observed, are chargeable rather to apathy or neg- 
ligence on the part of creditors than to any essential weakness in the 
law itself, the law is needed and will survive. There are hopeful signs 
that credit men are already beginning to realize the importance of making ° 
a concerted and firm stand when evidence of fraud has been discovered, 
as witness, the handling of such cases through the various Adjustment 
Bureaus of the Association in certain sections. The illustrative and 
educative effects of these cases, as carried on through the medium of 
the Bulletin, will be highly salutary. 

Ben Franklin has observed that “experience is a hard school, but 
fools will learn in no other, and scarce in that.” This has but little 
application to the average credit man, for one had only to attend one 
of the Conventions of the National Association to be convinced that a 
finer, more intelligent or more highly equipped body of men could 
scarcely be gathered together, but there is no doubt that the average 
individual values a thing by what it costs him to possess it, whether - 
the thing attained be knowledge or an electric yacht, and the more we 
have to pay the more we appreciate it and are disposed to make use of it. 
So it is that credit men, generally, will realize in the measure that the 
lesson has cost them to learn, not only the importance of attending 
bankruptcy meetings, but of probing and sifting each case that bears 
the earmarks of fraud. 


A Copy of the Nevada Bulk Sales Law, Which Went Into Effect 
March 20, 1907. 


An act to regulate the purchase, sale, transfer and encumbrance 
of a stock of goods, wares, or merchandise, in bulk, or of any portion 
of a stock of goods, wares and merchandise, otherwise than in the 
usual course of trade, and prescribing penalties for the violation 
thereof. 

The people of the State of Nevada, represented in Senate and 
Assembly, do enact as follows: 

Section 1. It shall be the duty of every person who shall bargain ~ 
for or purchase any portion of a stock of merchandise, otherwise than 
in the ordinary course of trade, and in the regular and usual prose- 
cution of the seller’s business, of an-.entire stock of merchandise in 
bulk, for cash or on credit, before paying to the vendor or his agent 
or representative, or delivering to the vendor or his agent or repre- 
sentative, any part of the purchase price thereof or any promissory 
note or evidence therefore, to demand of and receive from such vendor 
or agent, or if the vendor or agent be a corporation, then from the 
President, Vice-President, Secretary, or Managing Agent of such 
corporation, a written statement, sworn to substantially as herein- 
after provided, of the names and addresses of all the creditors of said 
vendor to whom said vendor may be indebted, together with the 
amount of the indebtedness due or owing, or to become due or owing, . 
by said vendor, to each of the said creditors, and it shall be the duty 
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of the said vendor or agent to furnish such statement, which shall 
be verified by an oath, to the following effect: 
COUNTY OF 


STATE OF 


Before me personally appeared (vendor or agent, as the case 
may be) who being by me first duly sworn upon his oath, did depose 
and say that the foregoing statement contains the names of all the 
creditors of (name of vendor), together with their addresses, and 
that the amount set opposite each of said respective names is the 
amount now due and owing, and which shall become due and owing 
by (vendor) to such creditors, and that there are no creditors holding 
claims due, or which shall become due, for or on account of goods, 
wares or merchandise purchased upon credit or on account of money 
borrowed to carry on the business of which said goods are a part, 
other than as set forth in said statement and in this affidavit that are 
within the personal knowledge of the affiant. 

anne and sworn to before me this 
DAME ha oaaes 

Section 2. Whenever any person shall bargain for or purchase 
any portion of a stock of merchandise otherwise than in the ordinary 
course of trade, and in the regular and usual prosecution of the seller’s 
business, or an entire stock of merchandise in bulk, for cash or on 
credit, and shall pay any part-of the price, or execute and deliver to 
the vendor thereof. or to his order, or to any person for his use, any 
promissory note or other evidence of indebtedness, to give credit, 
whether or not evidenced by promissory note or other evidence of 
indebtedness, for said purchase price or any part thereof, without at 
least five days previously thereto having demanded and received from 
the said vendor or his agent the statement provided for in Section 1 
of this Act, and verified as there provided, and without notifying 
also at least five days previously thereto, personally or by registered 
mail, every creditor as shown upon said verified statement of said 
proposed sale or transfer is to be made, and the time and conditions 
of payment, and without paying or seeing to it that the purchase 
money of said property is applied to the payment of bona fide claims 
of the creditors of the vendor as shown upon said verified statement, 
share and share alike, such sale or transfer shall be fraudulent and 
void. 

Section 3. Any vendor of any portion of a stock of merchandise 
otherwise than in the ordinary course of trade and in the regular and 
_ usual prosecution of the seller’s business, or an entire stock of mer- 
chandise in bulk, or any person who is acting for or on behalf of 
such vendor shall knowingly or wilfully make or deliver or cause 
to be made or delivered a statement as provided for in Section 1 of 
this Act, which shall not include the names of all the creditors of 
such vendor with the correct amount due and to become due to each 
of them, or which shall contain any false or untrue statement, shall 
be deemed guilty of perjury, and upon conviction thereof shall be 
punished by imprisonment in the penitentiary for not less than one, 
nor more than five years, or shall be fined in any sum not exceeding 
$2,000, or both fine and imprisonment. 

Section 4. Any sale of any transfer of any portion of a stock 
of merchandise otherwise than in the ordinary course of trade and 
in the regular and usual prosecution of the seller’s business or an 
entire stock of merchandise in bulk, or whenever an interest in or 
to the business or trade of the vendor is sold or conveyed, such shall 
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be deemed a sale and transfer in contemplation of this Act; provided, 
however, that if such vendor produces.and delivers a written waiver 
of the provisions of the Act from at least-a, majority in number and 
amounts of his creditors as shown by such ‘Verified statement, then 
and in that case, the provisions of this Act shall not apply. 

Section 5. Sellers, or vendors and purchasers, under this Act 
shall include corporations, copartnerships, and individuals, but nothing 
contained in this Act shall apply to sales or transfers by executors, 
administrators, receivers, assignees under a voluntary assignment for 
the benefit of creditors, trustees in bankruptcy, or by any public 
officer under judicial process. 

Section 6. This Act shall take effect upon approval. 


“FIRE INSURANCE AND ITS BEARING ON COMMERCIAL 
CREDITS.” 


An AppRESS DELIVERED BY THRASHER HALL, OF PECKHAM, Hatt & 
WampPoLp, INnc., AuTHOR oF “HALL ON INSURANCE ADJUST- 
MENTS.” BEFORE THE CHICAGO CREDIT MEN’s ASSOCIATION. 


“Shrewdness, -cool and discriminating judgment, and well-balanced 
caution is essential to a successful credit man. Although you possess 
all of these qualities, as you must, to hold such important positions, 
it is probable that few of you have ever considered fire insurance in . 
its true relation to your business. You have looked upon it as you 
have upon the fire escapes on your buildings, something to be used 
only when the fire becomes a fact, to be remembered when the 
premiums are due, and when you ask a customer for a credit state- 
ment, and otherwise to be forgotten to. a greater or less extent. Yet, 
fire insurance is almost as real, live and active an agent in the daily 
conduct of your business as anything connected with it, not except- 
ing the credit of your house. In fact, the successful conduct of your 
business depends upon fire insurance. 

“Without insurance, most of you would be forced to carry smaller 
stocks, and even then you would distribute your reduced stock that 
all of it might not be subject to one fire. The same rule would hold 
good with your customers, and consequently your and their expenses 
would not only increase, but such questions as the efficiency of water- 
works and fire departments, and other physical conditions of your 
customer’s property,.as well as questions of exposure of your own 
property, would cause you and your traveling men no end of work 
and anxiety in fixing your lines of credit. This shows what a great 
burden fire insurance companies assume for you. Not only does the 
successful conduct of your business depend upon fire insurance, but 
you are vitally interested in doing your share toward seeing that 
fire insurance is successfully conducted. and that it is not hedged 
about with noxious laws. 

“Fire insurance is a quasi public business, as the insurance com- 
panies are little more or less than tax gatherers and trustees for the 
collection and disbursement of your insurance premium or tax. They 
indemnify you, your neighbor, and your customer, against a loss by 
fire, which loss is paid out of this trust fund, so that if the tax which 
they collect will not pay the expenses and losses incurred, it is in- 
creased to a rate that will, and you, not the companies, foot the bill. 

“And this is the occasion when new companies make their start. 
A community becomes dissatisfied with the high rates and other con- 
ditions imposed by the insurance companies. This dissatisfaction 







































































































































































crystallizes into a.new company, the Podunk’s Own Home Insurance 
Company, paid up cash capital $100,000. Let us assume that the 
new company secures $100,000 in premiums the first year, of which 
$90,000 is in one-year policies, and $10,000 is five-year policies, so 
that $45,000 of the $90,000, and $9,000 of the $10,000 is charged off 
as a liability for reinsurance, and that the expense ratio, consisting 
of salaries, stationery, advertising matter, taxes and other items, 
would conservatively go to 33 1-3 per cent. Further, let it be under- 
stood that the first year of a company’s existence is always attended 
with a light loss and heavy expense ratio, and that it does not catch 
‘up to the average ratio until the second and sometimes the third 
year, so we will estimate that the company sustains only a 30 per 
cent. loss ratio the first year. (The general average is nearer 65 per 
cent. than it is 30 per cent.) On this basis, at the end of the year 
we have the following statement: 


I tae harsh 6 a0’ + jue 0.5 0'0 X $33,333 
CM di vatkaeethns bee ohn Kees 30,000 
Reinsurance Reserve ............ 54,000 
ae tid ia ent ass Gael bed 


Sete LaaDety: 0:6. ois hoists ess dn 

I UN 0 55k 5 Rhee eda en sees 

Premiums 

NIE». oA Vins podd wie oASG65 

eee TORO Fy cles Fs EK 

MNEs 5 5 Ae eee sd J $11,333 

“The minute a small or medium-sized company gets one hundred 
miles from home, it loses all its home prestige. Hence its growth 
must be slow; otherwise its death is certain. ,The owners of property 
considered desirable risks by insurance companies will insist upon 
insuring in one of those old, time-tried, and fire-tested Yankee or 
English companies, and will leave for the smaller companies the 
undesirable risks. This results in the enrichment of the larger and 
the ruin of the smaller companies. 

“Because it is a necessity to the successful conduct of all mer- 
cantile business, fire insurance should have the fostering care of our 
State and National Legislatures, and laws should not be made in 
that vengeful or spiteful spirit which too often rules when bills are 
under consideration for the regulation and control of insurance and 
other corporate interests. 

“Secretary Root rightly said, in-a recent speech in which he 
treated some wrongful methods practiced by corporations,. that 
declamation and big head-lines would not cure the evils brought 
about by vicious management, but the thing needful is, to cut out 
the wrong-doing and the objectionable features and save the busi- 
ness; that the same kind of patient,. experienced and ‘discriminating 
skill is needed for this work as the surgeon needs in cutting a tumor 
from the human body and saving the life of the patient. 

“I wish to ‘outline some of the laws most commonly complained 
of by insurance people. They are:: 

“First.—The Anti-Board Law, which prevents companies from 
combining for the purpose of making rates. I am not prepared to 
say that this is a good law, but I do believe that if every State in 
the Union should: adopt this law it would drive many companies out 
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of business, probably at least one-third of them, so that the people 
would cry, ‘monopoly,’ for it would ultimately strengthen the large 
companies and place the business within the control of a few. 
“Second.—The valued policy law, which makes the company 
liable, in case of total loss, for the amount of the policy. This law 
usually applies to real property only, and I believe the law would be 
a fair one, provided it allowed the company to repair or rebuild the 
building. But the courts hold that the insurer has no such right, 
and they further hold that when a building has lost its identity as 
such, it is a constructive total loss, within the meaning of the law, 
although half of the actual value is left and could be used in rebuilding. 
“Third.—Unjust and exorbitant tax laws. 


“Fourth.—A law prohibiting the companies from issuing policy 
contracts containing a value or loss clause compelling the assured 
to carry a part of his own risk, or the co-insurance clause compelling 
him to carry insurance to the extent of from 50 per cent. to 100 per 
cent. of the value, as the case may be. 

“Fifth—A law requiring each company to make a deposit of a part 
of its assets in every State from which it draws its business for the pur- 
pose of protecting the policy-holders of those particular States. These 
deposits are from $25,000 to $100,000, and had each State in the Union 
had such a law, at the time of the fire at San Francisco, instead of only 
four or five failures, more than three-fourths of the companies would 
have gone to the wall, because these deposits cannot be withdrawn until 
all liabilities are paid in the States requiring such deposit. This would 
act as a restraint upon the Companies from realizing on their assets in 
case of an emergency. 

“Coming back to your direct relation to insurance companies, it occurs 
to me that this Association should invite every insurance agent in the city, 
both local and general, to form some sort of an association to work in 
harmony with it, so that they could not only obtain for you any informa- 
tion you wanted, as to the amount of insurance your customers carried, 
but could tell you whether such insurance was in good or bad companies. 
The benefits of such an association would be mutual, as illustrated by a 
case known personally to me, where a merchant carrying $50,000 insur- 
ance was burned out. He collected over 90 per cent. of his insurance, 
although his reports to you showed that he carried but $25,000 or $30,000 
in stock. 

“If your customer has wild-cat insurance, you should bring pressure 
upon him to cancel it and get reputable insurance, thus benefiting you 
and the insurance companies. If he be without insurance, because, as 
you find upon investigation he had had an incendiary fire, you are better 
off without his trade, because the same rascally nature may lead him to 
arrange a failure. 

“Right here, while on this subject, I wish to suggest that some action 
be taken by your Association to prevent disreputable wild-cat insurance 
concerns: from using the mails. They have seldom, if ever, been denied 
its use to spread abroad their lying literature, collect premiums and issue 
policies on which they never pay losses. 

“Even legitimate insurance is conducted on lines far from idealistic. 
I do not mean by this that the men in it do anything disreputable, nor do 
I mean to compare them with wild-catters, but.the fire insurance business 
has many imperfections. Fire insurance people know wherein their busi- 
ness is. mismanaged. They know their expenses are.too high. They 
realize that they write business they should not have on their books, and 
yet they are powerless to apply the remedy. They need your codpera- 
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tion. You are partly responsible for these conditions, in that when you 
have a line of insurance to place, you do not inquire who is the most com- 
petent insurance agent to look after your insurance, but look around for 
some friend or relative in the business. He is the man who gets it, 
whether he is fit for the work or not. All goes well until the fire, and 
then you are likely to find that not all the property you and he intended 
to insure is covered under your policy. Insurance companies catering to 
you have put your friend in the business to control your insurance. 

“The best way to handle your insurance interests is to invite the com- 
petition of a couple of first-class insurance agents with reputations for 
thoraughness. They make a study of insurance, and are abundantly able 
to advise you in everything pertaining to your insurance, and will be glad 
to give their services freely, if given a share of your fire insurance. Let . 
them inspect your premises for the purpose of making suggestions as to 
what improvements should be made, in order to secure the lowest rate, 
then get bids to determine what such improvements will cost; also, let 
each party submit a form under which your policies are to be written. 
Thus, you will get lasting and sound results. In serving and advising 
you, they are benefiting their companies, for the companies would prefer 
to carry your risk, with the rate reduced for an improvement actually 
made, than at a high rate for a greater risk. 

“The policy-examining associations, who claim by their services to 
provide a panacea for all your insurance ills, are as much given to tau- 
tology and prolixity as are the insurance agents whose faults they pro- 
fess to criticize and correct; and this proneness to verbosity sometimes 
narrows and limits the meaning of an otherwise broad word. For in- 
stance, when insuring stock, the broadest term of description which can 
be used is ‘Stock’ or ‘Stock-in-Trade.’ According to one decision, if 
you be a manufacturer, then the term ‘Stock-in-Trade’ only includes raw 
goods and material in process of manufacture, but by using the term 
‘Stock-in-trade as manufacturer and dealer,’ anything carried by you 
in stock will be covered. The only sound reason for mentioning any 
single article carried in stock is to give the insurance company a line on 
what kind of stock they are insuring. Therefore, for this reason, only, 
should be added such descriptive terms as ‘manufactured, unmanufac- 
tured and in process of manufacture, including all materials and supplies 
used in the manufacture, sale and shipment of same, consisting, in part, 
of clothing and furnishing goods.’ This shows the insurance company 
the kind of stock they are insuring, and that you are both a manufacturer 
and a dealer, and it gives them notice that everything entering into the 
cost of your goods is covered under your policy, from the fuel in the coal 
bin to an advertising novelty used in the sale of the goods. 

“Your attention is called to what I deem is a serious objection, to 
what is known among insurance men as ‘Contents Form,’ by which the 
insurance company issues to you its policy covering blanket, under one 
amount, your machinery equipment and stock and sometimes the building. 
My objection to this form is based on an experience of over twenty-five 
years adjusting fire losses, first for and latterly against fire insurance com- 
panies. My experience tells me that the average time consumed in the 
adjustment of losses on stock is from three to ten days, and the average 
time consumed in adjusting machinery and equipment losses is from ten 
to thirty days. I therefore urge that the stock be insured under policies 
separate from those covering the balance of your property, unless there 
is an especially good reason for grouping all classes on one policy, such, 
for instance, as that the companies would not insure the stock without a 
share of the equipment. In most cases you will have collected your loss 
on stock before the loss on building and machinery is adjusted. 


288 





“While on the subject of policy forms, it may not be amiss to call 
your attention to a bad practice that has crept into the business of insuring 
household furniture, in wording the policies so that they cover the prop- 
erty of guests and servants limited only by the amount of your policy. 
You should insist that the agent insert a clause in the policy that ‘not 
‘more than 5 per cent. of this policy shall cover on the property of guests 

and servants, provided such property is included in the foregoing descrip- 
tion.’ Otherwise, should you ever sustain a fire loss, your guests and 
servants may claim that their wardrobe consisted of silks and jewelry, 
and you find yourself collecting from the insurance company largely as 
trustee for such guests or servants. 

“The following accounts should be kept instead of the Merchandise 
Account which formerly covered most of them: 

1. Merchandise Purchase Account. To which should be charged all 
purchases and to which all returns and allowances for reclamations on 
purchases should be credited. 

2. Merchandise Sales Account. To which should be credited all 
sales, and to which all returns and allowances for reclamation on sales 
should be charged. 

3. Pay-Roll Account. To which must be charged only the labor 
paid for manufacturing. Such items as office salaries are not part of the 
cost of production ; they are chargeable as part of the expense of selling 
goods. 

4.. Purchase Discount Account. To which should be credited all 
discounts allowed on purchases ; and to those who do not discount all their 
bills, it might pay to credit ‘Purchase Discount Account’ and charge 
‘Suspense Account’ (opened for the purpose) with all discounts that 
could have been gotten. This will enable a man to analyze his business 
at the end of the year, and show him what could have been done with a 
little more capital. The realization of this will cause him to redouble 
his efforts for rettenchment in departments of the business in which 
extravagance had pervaded the management. 

5. Sales Discount Account. To which should be charged all dis- 
counts allowed on sales to customers, since these do not enter into the 
cost of the goods. This account will vary in ratio from year to year, 
depending on the condition of the money market, and is, therefore, 
one with which insurance companies have nothing to do. 

6. Freight Purchase Account. To which should be charged 
freight and express on purchases. 

7. Freight Sales Account. To which should be charged freight 
and express paid on sales when same are paid by seller. 

8. Drayage Account. It is hard to keep an exact separate 
account of cartage paid for goods sold and goods bought. An estimate 
of this would have to be made and balanced into the two freight accounts. 

9. Fuel, Light and Heat Account. To which should be charged 
only such of these items as are consumed in the factory proper. The bal- 
ance should go to “Expense Account.” 

10. Material Account. To which should be charged cartons, labels 
“a boxes in which the goods are prepared ready for shipment and de- 
ivery. 

“Do not forget, when taking inventory, to include the amount of fuel, 
cartons, labels, advertising matter, etc., on hand, and in doing so, be rea- 
sonably accurate as to quantities, else, in case of loss, the insurance com- 
pany’s adjuster will also do a little guessing, to the effect that your guess 
was twice too much. 

“The keeping of accounts in this manner will enable manufacturers 
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to know what proportion of the whole value of an article is represented 
by material, and labor, or the labels, cartons, and box in which the article 
is prepared for market. And such information is absolutely necessary in 
this age of competition, for the idea which now pervades the minds of all, 
is not how much can I get for the article—competition and inventive 
genius will determine that for you—but in what way can I save some 
expense in the manufacturing or handling of it. 


“A manufacturer should, in addition to keeping a machinery or 
equipment account, keep a repair account, as repairs are not properly 
chargeable to the equipment account. They do not add to the value 
of the equipment; they merely help to keep the equipment from 
depreciating. 

“If your stock is contained in two or more buildings and a fire should 
destroy all, with only one merchandise account, you could not tell 
how. much of it was in one building and how much in the other, though 
your books would show the aggregate amount. Yet the chances 
are that with this division of stock many merchants and manufacturers 
carry specific insurance for each building, thus giving the adjusters of 
both sets of companies a hard problem to solve (both for the assured 
and the companies). 

“All insurance on this divided stock should be written with the aver- 
age clause, making the insurance attach on stock in each building in the 
proportion that the value in each bears to the aggregate value in all, 
because thus, as the values shift, the insurance shifts with them. 

“We now come to the adjustment of losses, and in this connection 
I want to say that the adjusters employed by the companies, taken as a 
whole, are honest and capable men, whose credit is good at the grocery 
and dry-goods store in the'town in which they live. David Harum’s state- 
ment, that “‘The’s as much human nature in some folks as th’ is in others, 
if not more,’ applies to them as well as to you. They will probably aver- 
age up with any other class of business men. You may be quite sure that 
if you, or any one else, was ever swindled by one of them, the adjuster 
never told his company the facts in the case, but reported you as the rascal 
and himself as the guardian angel who had prevented you from separating 
his company from its hard-earned assets. 

“Adjustments are now handled in a more scientific manner than they 
were a few years ago. The companies have organized adjustment bu- 
reaus, not because of the profits they will make of their investment as 
stockholders so much as ‘to have their losses adjusted at a minimum ex- 
pense. On losses in which a large amount of insurance is carried, one 
group of companies will unite in employing the adjustment bureau and 
another in employing an independent adjuster, with the result that to-day 
you scarcely ever have more than four or five adjusters to deal with, 
whereas formerly you had from ten to thirty, or one adjuster. for each two 
or three companies. 

“The new method is best for the companies and for the claimants. 
The companies employ the best talent obtainable, and it is easier to deal 
with two or three intelligent men than it is with twenty, all holding differ- 
ent views, and wasting yours and their companies’ time and money. The 
business of adjusting losses requires a thorough knowledge of the law 
relating to adjustments, and the rights of the parties under the insurance 
contract, and requires, also, an expert knowledge of accounting, especially 
of the kind that relates to making up a statement of loss. It requires a 
keen perception. of human nature, so that the adjuster knows what to do 
or say and the time to do or say the right thing. . 
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“In figuring profits, cash discounts or freights, a mistake of a fraction 
of one per cent. improperly applied is liable to lose the company or the 
claimant a considerable sum of money. In recent years the business of 
adjusting losses for the assured or policy-holders has begun to be popular, 
so that nearly all large losses are now adjusted by an adjuster represent- 
ing the assured. Nearly every city of importance has from one to twenty 
public adjusters. 


Many of these men understand their business quite as well as the 
company adjusters. They are not only a great help in the preparation of 
schedules, thus facilitating the adjustment—getting the best results ob- 
tainable and relieving the claimants of an endless amount of detail and 
worry, but their employment does not, as some people believe, prejudice 
the standing of the assured with the companies. 


“It is well to put your customer, who has sustained a loss, in touch 
with some good adjuster for the assured, thus making ‘Assurance doubly 
sure,” that he will not wind up in bankruptcy with the result that you lose 
the payment of your account by reason of a mismanaged adjustment. 
While nearly all the company adjusters are honest, your customer might, 
unfortunately, be placed in the hands of one who is not, or an honest ad- 
juster might think the fire fradulent or your claim outrageous, and, there- 
fore, feel perfectly justified in knifing it. It is not well, therefore, to 
leave the determination of all these questions solely to the judgment of 
the other side, which might be biased, or prejudiced. Besides, not one. 
merchant in ten is ever called upon to adjust a loss, and, therefore, as a 
class, they cannot be expected to understand all the intricate questions that 
are met in matters of importance to themselves, and, perhaps, of greater 
importance to their creditors. 


“An idea which seems to prevail with the majority of laymen in the 
adjustment of damage losses is that the Company must pay a claim as 
made, or take the stock. They have evidently gotten this supposed right 
confounded with the Company’s option in the policy to take all, or any 
part, of the damaged property at its ascertained or appraised value. An- 
other incorrect idea is that with total losses there is nothing to adjust, 
every vestige of value being wiped out by fire. And yet I know of a 
case where a claim of less than $30,000 was adjusted at a loss to the as- 
sured of $878.47. The following is a statement of the loss, as actually 
adjusted. In order to arrive at a basis of ‘settlement, the adjusters first 
ascertained that the profits (on cost) of goods sold the preceding year, 
was 18.63 per cent., which included freights but excluded cash discounts. 
The adjusters stated they had figured the statement of loss as they did, 
because that was the only way they could get a depreciation which, in 
their judgment, they were entitled to: 


Inventory of stock on hand, December 26, 1904 
Subsequent purchases to April 30, 1905 
Lest: Cael GOOMMBSS.. (i RP SER 


Deduct sales 
Less profit on cost, 18.63 per cent. ............ 


Stock on hand at time of fire. . 
Deduct 1 per cent. for wastage, étc. ................040.. 
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“The assured, himself, a first-class bookkeeper, could have had this 
$878.47 had he known how to present his statement, but through lack of 
knowledge lost just that much. Are not some of your customers liable 
to make the same mistake, with a much larger loss to themselves ? 

“After a fire, the books of the insured and a mass of débris is often all 
that remains of a prosperous business. The ascertainment and demon- 
stration of the values exhibited by this evidence is a service that can and 
should be performed only by experts of the highest order, who should 
know the rights of the parties under an insurance contract, thus prevent- 
ing the possibility of a mistake being made. Such experts should be men 
of integrity. The man who would steal for you would steal from you if 
the opportunity presents itself. 

“Any public adjuster who will undertake the adjustment of a loss for 
a certain per cent. of the amount of the adjusted claim, or for a stipulated 
sum, and subsequently asks for an additional fee, should be immediately 
discharged from the case. Such crooked adjuster usually deceives his 
client into believing his loss is less than his books show, either by getting 
him to estimate his average profit—which most men underestimate, in 
the belief that by so doing the amount of. loss is increased,—or, if that 
scheme does not work, by juggling the profits, cash discounts, or freights 
in such way as to show the loss less than it really is. When he has the 
poor sucker (who has placed implicit confidence in him) in the proper 
frame of mind to be trimmed, the wily adjuster gets another contract out 
of him to pay him all or a part of what is collected in excess of a certain 
sum. 

“If the assured keeps a decent set of books, it is his adjuster’s duty to 
ascertain from them the profit ratio, as well as the amount of the loss, and 
if he does not know how to do this, he is not fit for your employment. 

“Any adjuster who would for a little extra fee, or for any other rea- 
son, further damage the property, or falsify the books or statements, and 
thus rob the insurance company, is guilty of an act just as disreputable 
and dishonest as cracking the Company’s safe in the dead of night and 
taking therefrom the same amount of money that he took from them by 
stealing in another form. If he does not land in the penitentiary, he will 
spend many sleepless: nights wondering why, and his client, who has 
guilty knowledge of such crooked deals, is little, if any better, and sub- 
jects himself to criminal prosecution for collusion to defraud the insurance 
company. 

“The insured is entitled to the benefit of every doubt, and a question 
of damage is one of judgment, entitling him to all he thinks his damage 
amounts to, provided he can get it. Any honest, capable adjuster will get 
for him all-that is due him, and oftentimes more, for nearly always the 
-insured thinks his loss is much greater than it really is, and the subse- 
quent disposition of the loss by repair, sale or otherwise, justifies me in 
making this statement. 

“The business of adjusting losses for the insured has become a per- 
manent business. It is becoming more popular each day, and, while there 
may be some rascals engaged in it, let us hope they do not reside in our 
midst, but are of some other city, possibly in a warmer climate. At least, 
let us. believe those who reside and do business here are capable adjusters, 
whose characters are what they should be.” 
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A Movement in Missouri to Prosecute Fraudulent Failures. 


A prominent member of the St. Louis Credit Men’s Asso- 
ciation has sent us a brief history of a prosecution case in which 
his firm was interested. His purpose in bringing this case to the 
attention of BULLETIN readers is, as he stated, “to spur on some 
weak-kneed credit men who will not make a fight when imposed 
upon by dishonest merchants” to do their duty by themselves 
and the State, for the records show that the case cited below 
is the first conviction for fraudulent failure in Missouri in five 
years. 


David Rosenthal began business in Morehouse, New Madrid Co., 
Mo., about the 21st of March, 1906, that being the day upon which he 
made his first deposit at the bank. At this time, he had a stock of 
merchandise, according to his own testimony, which was inventoried by 
him at $3,500. It seems that the only books or papers which Rosenthal 
had were his canceled checks and his bank book. He had testified that 
all of the money realized from the sale of merchandise was paid into the 
bank or paid out for the expenses of his store, including his own living. 
He stated that whatever money he had borrowed was put in the bank 
and subsequently returned. The canceled checks showed that Rosenthal 
had paid for merchandise $6,829.45, and that his present indebtedness 
was $11,239.17, so that from the opening of his business in March with . 
$3,500.00, to the 19th day of December, 1906, when his place was closed 
by the Marshal, he had received merchandise amounting to $21,568.62. 
Against this he was credited with 10 months’ store and personal expenses, 
amounting to $3,235.00, which was the aggregate of the various items 
which he claimed was paid out by him monthly. From his deposits in 
the bank, which amounted to $8,072.40, was deducted the amount of 
cash borrowed by him amounting to $2,115.00, which left $5,957.40 as 
the money realized from the sale of merchandise, which was deposited 
in bank. There were other items of expense and borrowed money 
returned, amounting to $1,443.73, making a grand total of money received 
by him and paid out by him of $10,636.13. This latter amount repre- 
sents the amount of his sales for the nine and one-half months that he 
was in business. His testimony showed that at no time did his profits 
average less than 10 per cent., and assuming that upon the amount of 
goods sold, he had made a profit of 10 per cent., $1,063.61, deducted 
from the amount of his sales as just shown, leaves $9,572.52, as actual 
cost price of the merchandise that he had accounted for. 

At the time of taking possession of the stock by the U. S. Marshal, 
Rosenthal claimed to have had $3,500.00 of merchandise. This 
stock, however, brought only $1,100.00 at the sale, but with a view of 
giving Rosenthal the benefit of all doubts and credit for all possible 
amounts that he could claim, the attorney for the creditors took into 
consideration this latter item at $3,500.00, so that with the actual mer- 
chandise disposed of amounting to $9,572.52 and $3,500.00 of merchan- 
dise claimed to have been turned over to the Marshal, he had accounted 
for $13,072.52, showing that, after allowing Rosenthal credit for every 
possible claim, within such a short time he had failed to account 
for $8,496.10. 

During his examination, the testimony developed that he had been 
spending at least $1.50 per day in the saloon next to his place of business, 
and the Referee, while criticising this expenditure, made a further allow- 
ance of $427.50 for this bar bill, so that there was actually unaccounted 
for the sum of $8,068.60. 
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The bank book of Rosenthal showed that during the month of July 
he deposited $1,350.84, and in August, 1906, he deposited $1,531.71. It 
was about this time that he received all of the merchandise for which he 
is now Owing, yet with a stock of approximately $15,000.00, his deposits 
for September were $787.87 ; for October, $537.87, and from November 1 
to November 13, they were $217.16, and from November 13 to December 
19 they were $66.00, which $66.00 was money borrowed from a former 
partner of Rosenthal. The only conclusion to be drawn from these facts 
was that Rosenthal, having testified falsely when asserting that all the 
money he received from the sale of merchandise, from the many 
special sales that he was having at that time, was deposited in bank. 
The conclusion was forced that he was appropriating the money to his 
own use, and had the money in his possession or under his control. 


The examination of the bankrupt took place at Cape Girardeau, 
before the Hon. Alex. Ross, Referee, on February 2, 1906. On February 
18 a petition for an order on the bankrupt to turn over to the Trustee 
$8,496.10, was filed on behalf of the Trustee by his Attorney, Morris G. 
Levinson, of St. Louis, Mo., and by the consent of the bankrupt the 
matter was immediately taken up and testimony introduced by the Trustee 
in support of the allegations of this petition. The referee took the 
matter under advisement, and in due course made the order requested 
by the Trustee, with the exception that the amount was reduced to 
$8,068.60 as above noted, and the bankrupt was given until February 
28, at 12 o'clock noon to comply with the order. The bankrupt and 
his attorney paid no attention at all to the order of the Court, took no 
steps to appeal and thereupon the trustee filed a petition asking that the 
bankrupt be declared in contempt of Court by the Referee, and that the 
contempt proceedings be certified to the Judge for his action as provided 
by law. This petition was granted and the matter was certified. to 
the Judge of the Court. Hon. G. A. Finkelburg, District Judge, by 
reason of his illness and contemplated resignation from the judgeship, 
concluded not to take up the matter himself. Judge Trieber, District 
Judge at Little Rock, held court in St. Louis for a few days, and from him 
was obtained an order on the bankrupt to show cause on March 26th 
why he, Rosenthal, should not be punished for contempt of Court in 
not obeying the order of the Referee. 


On account of other pressing litigation, Judge Trieber, on March 
26th, was unable to hear the matter, and it was agreed between counsel 
that the matter would be called up at Cape Girardeau, where the Hon. 
David P. Dyer, newly appointed Judge for this Federal Division. would 
hold court on the 9th of April. The matter was fully presented to the 
court by Mr. Levinson, and the Judge took the matter under advisement 
until the 11th, at which time the Court made an order sustaining the 
finding of the referee and holding the bankrupt guilty of contempt of 
Court, and Rosenthal was thereupon committed to the care of: the 
Marshal, with the direction that he be held in custody in the county jail, 
at Jackson, Mo. This was accordingly done, and Mr. Rosenthal’s address 
is now care of the Sheriff, Jackson, Cape Girardeat Co., Mo. 


Special attention is called to the fact that the first meeting of 
creditors in this case was held.on February-2, 1907, and that on April 
II, 1907, or about 10 weeks afterward, the bankrupt was committed to 
jail. An example is thus set for others by the successful conclusion: of 
‘this case, and by the rapidity with which the law was enforced and 
upheld. Tabulation of above figures is as follows: 
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This decision establishes the fact that the bankrupt act is in itself 
a fair “sales in bulk” law. that a purchaser of the entire stock of a 





DEBTOR. 
Stock on hand March, 1906 
Mdse. bought and paid for 
Mdse. owing 


$21,568.62 


Store expenses (not deposited) 
Sales—deposited in bank 5,957 -40 
Other items of expense 1,443-73 


$10,636. 13 
10 per cent. profits 1,063.61 


Merchandise actually accounted for $9,572.52 
Merchandise turned over to Marshal 3,500.00 
Cash paid for drinks 427.50 $13,500.02 


Amount ordered to be turned over to Trustee.... $8,068 . 60 


A Decision Containing Important Results for Credit Men. 


The United States Court of Appeals, Eighth Circuit, sitting in 
St. Louis, has recently rendered a decision in a case which the 
National Association of Credit Men considered of enough importance 
to arrange to get creditors to attend to give testimony. 

The case is that of Adrian S. Houck, trustee of the estate of 
J. G. Stephenson,.bankrupt, vs. R. B. Christy, et al., and the history 
leading up to it is briefly as follows: 

The bankrupt, Stephenson, a merchant of Scott, Kansas, 
was convicted some three years ago, and sent to the penitentiary, 
for obtaining goods under false pretenses from The H. D. Lee Mer- 
cantile Company, of Salina, Kansas, and was adjudged a bankrupt 
soon after his arrest. 

The firm of Fairchild & Lewis, attorneys at Hutchinson, Kansas, 
represented the trustee. The lower court sustained the defendants. 
The United States Circuit Court of Appeals at St..Louis reversed this 
decision, and ordered judgment to be entered against the banker and 
in favor of the trustee for the full value of the property. 

The facts disclosed in the case show that Stephenson had been 
operating a general store with a stock of three or four thousand 
dollars, and that he was in embarrassed circumstances and sold out 
to Christy, the local banker, and refused to pay ‘any mercantile 
creditors. Christy claimed to be a bona fide purchaser for a present 
fair consideration, without notice or knowledge of any wrong intent 
on the part ‘of Stephenson, and had his checks and the bankbooks to 
show the payment. . 

Christy insisted that he had no knowledge of Stephenson’s in- 
debtednéss to commercial creditors. He admitted that he-had made 
no inquiries to discover the financial condition of Stephenson, or his 
purpose in selling, but relied upon his alleged lack of knowledge, 
and asserted his innocence of any wrong intent. -This, however, was 


held not to protect him, when ‘by diligence he could have’ learned 
the facts. | 
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This decision establishes the fact that the bankrupt act is in itself 
a fair “sales in bulk” law, that a purchaser of the entire stock of a 
retail merchant must make diligent inquiry to ascertain the financial 
condition of the seller and the object of the sale, that the statement of the 
seller as to his object is not sufficient, and that if a purchaser fails to 
make these inquiries and the seller should subsequently within the limited 
period be declared a bankrupt, he is charged with knowledge of what 
diligent inquiry would have disclosed. 

This litigation has extended over a number of years, and at a 
considerable expense to the creditors, but the result amply justifies 
their persistence. 

The opinion of the Court in detail is as follows: 


This is an appeal from a decree dismissing a bill by a trustee in 
bankruptcy to recover property, or the value thereof, which, it is con- 
ceded, was transferred to the appellees by the bankrupt with the intent 
and purpose on his part to hinder, delay and defraud his creditors, and 
within four months prior to the filing of the petition in bankruptcy. The 
master, to whom the case was referred with instructions to take and 
report the evidence with findings of fact, found that the appellees were 
purchasers in good faith and for a present fair consideration. An 
exception by the trustee to this finding was overruled by the Court and 
the finding’ approved. 

“Without any conflict the evidence discloses these facts: Stephenson 
the bankrupt, was a country merchant at Scott, Kansas; Christy, one of 
the appellees, was the cashier of a small bank at Scott, and Cover, the 
other appellee, owned and conducted a small hotel at that place. Stephen- 
son’s property consisted of a store building and lot, a stock of general 
merchandise, book accounts, and a homestead. The homestead was of 
very little value by reason of the uncertain nature of the title, was exempt 
from execution, and is not in controversy. Stephenson approached 
Chirtsy one morning with a proposal to sell the entire property. During 
the day brief negotiations were had between Stephenson and Christy, 
and between Christy and Cover, in which no difficulty was experienced 
in agreeing on satisfactory terms, and that evening between nine and 
ten o'clock the transfer was effected, the homestead and book accounts 
going to Christy and the store building and lot, with the stock of mer- 
chandise, going to Cover. All three were present when the transfer 
was effected and participated therein, it being understood that Christy 
was primarily the purchaser of what was transferred to him. For the 
entire property Christy was to pay Stephenson $2,200 in cash, which 
was 75 per cent. of its fair value, if allowances be made for two mort- 
gages on the store building and lot, the payment of which was assumed 
by the purchaser. For the property transferred to him, Cover conveyed 
his hotel to Christy, executed a note to him for $750, and assumed the 
payment of the two mortgages. The next morning Christy paid Stephen- 
son $2,200 in this way: He handed him $1,280 in currency, $720 in six 
drafts made payable to persons living in Scott, placed $48 to the credit of 
Christy’s brother in the bank, and applied $152 in payment of a note 
of Stephenson’s held by the bank. The largest draft was for $400 and 
was made payable to Stephenson’s wife. Although Stephenson was accus- 
tomed to deposit his money in the bank and to pay it out by checks, 
there was no explanation as to why this money was not placed to his 
credit in the usual way, or of why drafts were taken in favor of his 
wife and other residents of Scott. And, although only $2,200 was paid, 
or intended to be paid, Christy wrote out a check to Stephenson for $2,700 
which was endorsed by him and retained by Christy. Stephenson was 
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insolvent at the time, his obligations to non-resident creditors,.such as 
wholesale merchants, being in excess of the fair value of his property. 
Sometime before he had mortgaged the store building and lot to a 
local creditor for $300 and shortly thereafter had again mortgaged it 
to the same person for the further sum of $200. He had also given a 
chattel mortgage for $50 upon the stock of merchandise two or three 
months before. These mortgages were shown upon the public records 
at Scott, which were examined by both Christy and Cover. Within forty 
days Christy’s bank had returned unpaid two drafts drawn on Stephenson 
by mercantile creditors for $102.34 and $126.94 actually due them, and 
another such draft for $170.44 was in the bank for collection at the 
time of the transfer. For over four months Stephenson’s balance in the 
bank had been very small and practically all of his deposits had been 
checked out soon after they were made. His balance was $5.40 at the 
time of the transfer. The bank also held his note for $152 which was 
long past due. A surety thereon had asked to be relieved of his obliga- 
tion, saying that the note had run as long as it ought to, and, acting upon 
this, Christy had obtained from Stephenson and his wife, as additional 
security, a deed for the store building and lot and another for the home- 
stead, the name of the grantee being left blank in each. When the 
transfer was made Christy, in the presence of Stephenson and Cover, 
inserted Cover’s name in one deed and his ow nin the other. Before 
the transfer Christy and Cover made only a cursory examination of the ~ 
stock of merchandise, as by walking through the store, and a new con- 
signment of goods amounting to $375, which was then unopened, was 
not noticed. Christy merely glanced at the book accounts and made no 
calculation of their amount or of what proportion of them was collect- 
ible. No inventory of the merchandise was made; nor was there an 
examination of the original invoices, or of the books, to ascertain the 
terms on which Stephenson had purchased, or the extent of his mer- 
cantile obligations.” When interrogated four days thereafter by a repre- 
sentative of one of Stephenson’s creditors, Christy said he had paid $3,000 
in cash for the property, and Cover said he had paid partly in property 
and partly in cash, both statements being materially false. And still later 
Christy, when being examined under oath in respect of the transaction 
repeatedly and falsely stated that he had paid $2,700 in money and drafts. 

“Upon the hearing before the master, Cover did not testify ; nor was 
his failure to do so explained. Christy, whose testimony was in some 
respects unsatisfactory and contradictory, testified that, at the time of 
the transfer, he had no knowledge of Stephenson’s insolvency, or of his 
intention to hinder, delay or defraud his creditors, and that Stephenson 
had been usually very prompt in making payments. To the question, 
‘Did you ask Stephenson anything about his indebtedness?’ he answered 
‘No, sir; I did not, with the exception I believe when the sale was made 
I asked him if he had any indebtedness. He said, ‘No, with the exception 
of a few sundry accounts,’ or something to that effect.’ 


“Probably referring to Christy’s testimony just recited, the appellees 
insist that, as there was some competent evidence to sustain the finding 
that they were purchasers in good faith, this question is not open for re- 
examination by us. The true rule, however, in such cases as this, is that 
the findings of the master, concurred in by the Court, are to be taken as 
presumptively correct, and will be permitted to stand, unless some obvious 
error has intervened in the application of the law, or some serious or im- 
portant mistake has been made in the consideration of the evidence, but 
are not conclusive. We have no disposition to depart from the rule. 
With it well in mind, we have attentively examined all the evidence, and 
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in our opinion that which stands uncontradicted forbids that the finding 
of good faith on the part of the appellees should be permitted to stand. 

One is not a purchaser in good faith if he purchases with knowledge 
of the fraudulent intent of the vendor, or under such circumstances as 
should put him upon inquiry as to the object for which the vendor sells. 
Apart from what Christy had learned through his connection with the 
bank, he and Cover. knew that Stephenson was engaged in a business in 
which men usually have creditors, that he had been recently encumbering 
his property for small amounts; that he was hastily disposing of all of it 
for much less than its fair. value; that he was insisting that he be paid, 
. in cash, which it is easy to conceal from creditors, and that the transaction 
was altogether unusual. Plainly, therefore, they had knowledge of what 
reasonably should ,have put them, as prudent men, upon inquiry as to his 
solvency and purpose, and were chargeable with all the knowledge which 
would have been acquired by prosecuting the inquiry with reasonable dil- 
igence, which they did not do. Moreover, we think the evidence before 
recited brings the case well within the rule that badges of fraud altogether 
inconclusive, if separately considered, may, by their number and just 
operation, especially when corroborated by moral coincidences, be suffi- 
cient to constitute conclusive proof of fraudulent intent on the part of 
both vendor and vendee. - 

“We have not failed to consider the appellant’s contention that this 
case is necessarily ruled by Walbrun vs. Babbitt, 16 Wall., 577, where it 
was held that a sale, assignment, transfer or conveyance made out of the 
usual and ordinary course of business of the debtor, as a sale by a 
retail merchant of his entire stock of goods, is prima facie fraud- 
ulent and puts upon the vendee the burden of proving that he purchased 
in good faith. But as that decision turned upon the provision in the for- 
mer bankruptcy act, ‘and if-such sale, assignment, transfer, or other con- 
veyance is not made in the usual and ordinary course of business of the 
debtor, the fact shall be prima facie evidence of fraud,’ and as the present 
act contains no such provision, we do not assent to the contention. In 
the absence of such a statutory provision, the fact that a sale, assignment, 
business does not, render it prima facie fraudulent, but it may be 
a badge of fraud, of little or considerable influence, depending upon 
the surrounding facts. It may be that, in the recent case of Dokken 
vs. Page . . . C.C.A. . . . 147 Fed. 438, involving a sale by a 
retail merchant of his entire stock of goods, we gave undue prominence to 
the language of the Court in Walburn vs. Babbitt, but it was not our in- 
tention to say that the fact that the sale was out of the usual and ordinary 
course of business was, when taken alone, prima facie evidence of fraud 
under the present bankruptcy act, but only that it was a circumstance 
which, in connection with the surrounding facts disclosed in the opinion, 
vitiated the sale there under consideration. 

The decree is reversed’ with instructions to enter a decree against - 
Christy and Cover for the store building and lot and the stock of mer- 
chandise, or their value, and against Christy for the book accounts, or 
their value. 
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A Final Report to Creditors made by an Adjustment Bureau. 


The Adjustment Bureau of the Kansas City Association of Credit 
Men has just mailed its final report to the creditors of Howard Mer- 
cantile Company, whose affairs it wound up. The report is as follows: 


Kansas City, April 19, 1907. 
Inventory, Sept. 15, 1906. Realized. Per Cent. 
Merchandise $6 ‘ $5,228.59 75’ 
Fixtures ; 211.69 48 6-10 
Accounts and notes ; 1,604.51 74 
Real estate : 300.00 63 


$7,344.79 average 732 


Attorneys’ fees 
Expense 

Preferred claim 
Secured claim . 


Net. $6,675.90 
Liabilities. 
Unsecured ....$11,167.34 _ Dividend paid 
$6,142.04 55% 


$533 -86 
This dividend $533.86 4 78-100% 


You will find enclosed check for $ There are still 
uncollected a few old accounts from which nothing may be expected. 
Respectfully, é 
FRANK W. YALE, 
Trustee. 
Approved 
C. W. MILLER, 
Sam H. Situ, 
Creditors’ Committee. 


Careless Credits. 


Probably you have completed your inventory by this time and gone 
over your books. If you have summed up the number of slow and 
doubtful accounts perhaps you were surprised. Of course, there are 
cases where this is simply impossible, but there are many merchants who 
could successfully adopt the rule if they simply had the nerve to break 
away from the old order. It isn’t pleasant to give a man credit for a 
bill of goods and then be obliged to call yourself a fool at the end of the 
year. When an application for credit is made it should receive the most 
careful consideration. The applicant’s ability to pay should be known 
and also his reputation as a man, and the latter is a point that should 
command very considerable consideration. If credit is extended, then 
there should be a distinct understanding as to when the customer is to 
pay and he should know that he must live up to his agreement. The 
whole credit system. is obnoxious, but, as it must be practiced, the wise 
merchant will use every precaution and safeguard.—Stoves and Hardware 
Reporter. 
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VALUABLE SUGGESTIONS FOR THE PROPER TREAT- 
MENT OF REMITTANCES AND ATTACHED 
ENCLOSURES. 


ADDRESS DELIVERED By DD. W. PoMERoy, TREASURER OF St. Louis SHOE 
COMPANY, BEFORE THE St. Louis Crepit MEN’s ASSOCIATION. 


“Many interesting addresses have been delivered before this Associa- 
tion regarding methods of obtaining payment of accounts due and past 
due. But I think the subject has been pursued only to the point of obtain- 
ing letters of remittance, and I propose to take up the question of the 
proper treatment of the remittance. Strange as it may seem, many cases 
arise.where at the point of the receipt of the remittance good judgment 
and prompt attention are required, else a part of all may be lost. 

“If a check or draft is drawn on a bank or a party in the same city 
in which the payee has his office, the Common Law requires the presen- 
tation for payment on the day of the receipt. or the next, else, under cer- 
tain contingencies, loss may occur; if the check or draft is drawn on a 
bank in another city, it should be forwarded promptly to the bank. 

“An illustration by an actual instance will make the law clearer: The 
Bank of Montreal, Chicago, received a check for some $10,000, drawn on 
the State Street Savings Bank, ‘being proceeds of.a collection.’ As a 
matter of precaution the Bank of Montreal sent its messenger to the 
bank. The State Street Savings Bank said the check was good, but hesi- 
tated about paying it, and instead certified it. The certified check was 
accepted by the Bank of Montreal, which expected, of course, to clear 
the check the next day. Early on the following day the State Street 
Savings Bank failed, with almost a total loss. 

“The Supreme Court of Illinois held that the Bank of Montreal was 
negligent, under the circumstances, in accepting a certified check, and 
that they must bear the loss occasioned thereby. They had taken precau- 
tion, but had not taken proper precaution. It was their duty when they 
presented the check to have insisted on payment. 

“Again, Potter Palmer, of Chicago, received a check of several thou- 
sand dollars on a Saturday, from one of his tenants, in ample time for 
deposit on that day, but did not deposit it until Monday afternoon, and 
the check, consequently, was not presented at the bank on which it was 
drawn until Tuesday, by which time the funds had disappeared, although 
on Saturday or Monday there was a sufficient balance to have paid the 
check. I was familiar with the facts at the time, and have no doubt of the 
final outcome of the litigation which followed. 

“Again, let me cite an instance which came closer, and hurt, ‘although 
I was not in the least to blame’: 

“Some years ago, shortly after I had first undertaken office work, my 
employer received a bank draft on New York for seven hundred dollars 
from an Iowa corporation. The draft was made to the order of the treas- 
urer of the said corporation. An order for $300 worth of goods accom- 
panied the draft. Believing the lack of endorsement was an error, I 
shipped the goods and returned the draft for proper endorsement. The 
Iowa corporation neglected to return the draft, subsequently failed, and 
paid only ten cents on the dollar. This made me do an enormous amount 
of thinking, and I worked out the solution, which I have often practised 
since with uniform success, and, I believe, perfect propriety. 

“T believe the country merchants often are adepts in their line in get- 
- ting double the quantity of goods to which they are entitled, and in the 
smooth way they work the extension of accounts. They play, with con- 
siderable success, the ‘injured feeling’ game if we do not fall in with 
their plans. 
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“If we can get what is our right, without the debtor having any cause 
to complain, that is one of the things that it should be considered our 
duty to do. 

“Take, for instance, the matter of defective remittances; in some 
cases, at least, it is self-evident that these remittances are not made by 
accident, but are made to kill time; as, for example: 

“Letters purporting to enclose checks. 

“Letters enclosing checks made out wrongly. 

“Letters enclosing checks not signed. 

Letters enclosing checks or drafts to the order of the remitter not 
endorsed. 

“In all ordinary cases remittances are deposited promptly. In cases 
in which I fear the error occurred purposely, I am in the habit of sending 
a messenger to the bank at once, if the draft is made on a bank in our 
city, and if made on a bank elsewhere I send it immediately to that bank 
with instructions for collection. In very many cases I have, by this 
promptness, collected on checks which would not have been paid had they 
been deposited in the usual way or had there been the least delay. 

“In cases in which the check is not enclosed as stated I make it a 
rule to make a draft for the amount specified in the letter, pin the letter to 
the draft and deposit it, notifying the debtor that the draft is made because 
the check was not enclosed. In such cases—and they have been very com- 
mon—with a single exception, every draft has been paid. 

“When checks are made out wrongly I write on the back of the 
check, over our signature, ‘amount guaranteed,’ mentioning the evidently 
correct amount, pin the debtor’s letter thereto and make the deposit. 
Checks so deposited have been paid without a single exception. 

“In cases where checks are not signed, I write on the back of the 
check, over our signature, ‘within amount guaranteed,’ pin the letter to 
the check and deposit it. I-have never had a check thus treated returned 
unpaid. : 

“In cases where a check or draft is enclosed to the order of the 
debtor, and not endorsed, I examine the letter carefully, and if it is as 
usual, that is, reads ‘enclosed find, etc., for crédit of our account,’ my 
rule is to supply the endorsement over my signature and retain the letter 
as my authority for so doing. 

“T have obtained a legal opinion from three of the leading law firms 
of Chicago on this point; there seems to be no doubt that the remitter, 
by sending the draft or check for credit and so specifying, authorizes the 
creditor to take the proper steps to collect on it. Subsequently I have had 
occasion to examine the decisions of the Supreme Court of Iowa and IIli- 
nois on points which fully sustain the above opinions. 

“T have aimed to mention only cases which are so common that we 
have many of them. I speak well within the facts by saying that hundreds 
of them have occurred in my work within the past five or ten years, and. 
as I have had only one instance in which my rules have not worked and 
ee a complaint on account of them, the result has been most grati- 

ying 


A Talk to Debtors. 


No factor is so necessary in building up business as credit, and no 
factor is so necessary in building up credit as truth. 

It is comparatively easy to start credit, but the art is to keep credit. 

The young business man who says, “I want no credit, I buy and sell 
for cash,” makes a mistake. It is all right to pay promptly, but do not 
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establish a spot cash payment basis, for later on, when you ask credit, 
your creditors will think something is wrong. 

Establish a credit whether you need it or not. It is a good advertise- 
ment and a frequent help. 

Be reasonably slow in paying your bills, but positively sure that you 
do pay them. 

When you get a sharp or blunt letter asking for a settlement, go to 
your creditor face to face, set a date when you will make a payment and 
keep your agreement. 

Don’t be specific as to amount unless you are decidedly sure that 
you can doit. Be specific as to date, however, and be there, or have your 
check there, on the date. 

Suppose that a man owes you $100 and you ask him for it and he 
says, “Here is $10 on account, and on next Thursday I will make 
another payment, and as often as I can I will pay something until you 
are fully paid up.” You don’t get angry at that man when you see his 
intentions are good and he is doing his best. 

So long as your creditor gets something every time he writes it keeps 
him good natured. 

It is the man who breaks promises who gets hard usage from the 
creditors. 

If you owe more than your present cash balance can liquidate, make 
a pro rata payment all around among your creditors. Write a good, 
square letter, saying nothing would please you more than to send a check 
in full, and that this payment is made as evidence of your willingness 
and intention to keep good faith. 

Keep in touch personally with your creditors as far as possible. 
Talk to them of your plans and prospects. Always tell the truth. Have 
your account as a moral risk rather than as a commercial agency risk. 


IT’S SYSTEM. 


It’s system this and system that 
And system all the while. 

I wonder where I left my hat— 
Why, look in the system file. 


It’s system here and system there, 
And system every mile. 
. I wonder where I put my hair— 
Why, look in the system file. 


It’s system up and system down, 
And system with a jump. 

Now where’s the water to be found?’ 
Why, look in the system pump. 


It’s system out and system in, 
It’s system when I eat. 

Now did I check and count my tin? 
Why, look on your system sheet. 


It’s system bond and system lock, 
And system with a yell. 
Now did the water in this stock 
Burn up and go to H—1? —Exchange. 
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A Naive Request for Credit. 


Members of the Utah Association of Credit Men have received 
letters from one of the new mining camps which have sprung up in 
the Rocky Mountain region, as a result of the recent copper boom, 
where conservatism has no place and capital is made so fast that 
questions of credit bother nobody. 

Two of these letters are printed below, with slight changes where 
names occurred : 

, Nev., Feb., 1907. 
E. Z. Lrperatity & Co. 


Gentlemen—We have incofporated, under the laws of the State 
of Nevada, a $100,000 Co-operative Department Store. Have received 
our incorporation papers, seal and interim receipts, and have to-day 
made a lease on a piece of ground 50 x 100, with four shacks thereon. 

It is our intention to sell to the dealer and consumer, but inas- 
much as we will have scant room to start, our purchases will naturally 
be very slight. 

We are not in a position to make a report, but as soon as we are 
ready will do so to Bradstreet’s and Dun’s. 

We have the hearty co-operation of all the unions, the press and 
the people, and it is predicted that we will do a large business. 

Owing to our ‘recent strike, collections from our subscriptions ~ 
will naturally be slight, but if you can see your way clear to extend 
to us a slight line of credit, so as to enable us to get started, we will 
appreciate the courtesy in a substantial manner in the future. 

Kindly send us your catalogues of printed matter on hand, with 
your very best datings. 

Your name was sent to us by Mr. Goodfellow, of the Rocky 
Mountain Merchants Association. 

Kindly let us hear from you at once. 

Yours very truly, 


, Nev., Feb. 15, 1907. 
Utah Association of Credit Men, 
221 Commercial Club Bldg., Salt ‘Lake City. 


Gentlemen—Replying to your favor of the r1th inst., enclosing 
statement blank, will state that it would be folly for us to fill out a 
statement at this‘time. We have written to several of your members, 
explaining the situation. We have. started a Co-operative Depart- 
ment Store, incorporated under the laws of the State of Nevada. We 
have quite a few thousand dollars subscribed, but will be frank and 
state that the money is coming in extremely slow. However, this 
is not deterring us from going ahead, but naturally has changed our 
plans considerably. We are starting in a very modest manner. We 
have leased a piece of ground, 50 x 100, with four shacks thereon. 

It is our intention, as soon as we get possession, which will be 
about the 17th inst., to move the shacks to the rear of the ground, 
and put up a building just ‘as rapidly as we can. Carpenters have 
volunteered their services for stock in our: company. It’ was-our inten- 
tion, had we raised a large sum of money, to start with a few well- 
equipped departments, but as it is, are buying in very small quan- 
tities, and from firms who are well acquainted with the writer. We 
will repeat, it would -be useless, from a business or credit man’s 
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standpoint, to make out a report under the above conditions. We 
hope, under these. conditions, our explanation will be satisfactory. 
Thanking you for your promptness in this matter, beg to remain, 
Yours very truly, 
Boston & CopPERTON CO-OPERATIVE Co., 
By —————_, Manager. 
Please excuse staty. 


LOCAL ASSOCIATION NOTES. 
Buffalo. 

The Buffalo Credit Men’s Association held its monthly meeting May 
16th. It was the last of the season and was very largely attended. After 
listening to the reports made by the committees, the election of officers 
for the ensuing year was declared in order. The balloting resulted in 
the election of W. A. Joyce as President, W. L. Fox, Vice-President 
and F. J. Smith as Treasurer. 

Resolutions were passed extending the thanks of the Association 
to Senator Davis and other members of the Legislature from Erie 
County for their support of the Bulk Sales Bill. 

Thereupon C. C. Woolworth was introduced and delivered an address 
on the subject, “Are Fire Insurance Companies Entitled to Credit?” 
which was a refutation of statements made at the previous meeting by 
A. H. Bowen to the effect that fire insurance companies should not be 
entitled to credit. Mr. Woolworth declared that the companies are 
entitled to and possess the confidence of the people and pointed out the 
general excellence of the showing made by them in San Francisco last 
year. 

A letter addressed to, President Burt by Mr. Bowen treating the 
question of the proposed new standard form of policy was read. It 
was a vigorous argument against any form so full of conditions and 
verbiage as either the present or proposed forms are. In his letter Mr. 
Bowen gave in full a letter written by Judge Enoch Foster of Maine, in 
which Judge Foster expressed regret that the law-makers of Maine had 
ever consented to the substitution of its simple insurance contract for 
the much more complicated and “unjust” standard form. 


Chicago. 

The annual meeting of the Chicago Credit Men’s Association was 
held May 15th. President McMillan in his address referred to the excel- 
lent work performed by the Association and its Committees during the 
year. 

Henry Fornoff, Chairman of the Committee of Management of the 
Adjustment Bureau, presented a report which set forth clearly the fact 
that the Bureau, though founded only last February, was achieving real 
results, and was justifying its existence and its right to possess the 
hearty support of the mercantile interests of Chicago and vicinity. 

The balloting for officers for the ensuing year resulted in the re-elec- 
tion of Wm. J. McMillan as President, and John Griggs as Secretary. 
and the election of Henry Fornoff as First Vice-President, S. J. Whitlock 
as Second Vice-President, and Wm. J. Lawlor as Treasurer. 

Those present had the pleasure of hearing an address by George W. 
Warvelle, a member of the Chicago Bar, on the subject, “The Black Flag,” 
which he defined as the emblem of business men who pursued a debtor 
with the sole end of satisfying their own claim regardless of other credi- 
tors and the rights of the debtor. He urged that the small debtor be 
given a chance when in trouble. 
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Cincinnati. 

The bi-monthly meeting of the Cincinnati Credit Men’s Associa- 
tion was held at the Gibson House on the evening of April 2oth. 

After dinner had been served, the members listened to addresses 
by Alfred Bettman, an attorney of Cincinnati, and B. G. Watsan, the 
Secretary of the Columbus Credit Men’s Association. 

Mr. Bettman’s subject was, “Laws of Libel and Slander,” which 
he treated from the historical point of view. He gave illustrations 
taken from early decisions, couched in the quaint language of their 
periods, which showed the peculiar habits and thoughts of our fore- 
fathers. He led his audience up to recent decisions, and showed how 
the laws of to-day apply to the giving of credit information by mer- 
cantile agencies and by such a mutual association as the National 
Association of Credit Men. Mr. Bettman’s illustrations indicated the 
increasing-scope of the doctrine of privilege in these matters in late 
years. 

Mr. Watson spoke of the work of the Adjustment Bureau con- 
ducted by the Columbus Association. Mr. Watson’s address aroused 
immense interest. His examples showing the character of the cases 
handled and the great benefit derived from the methods pursued were 
listened to with much enthusiasm, and had the noticeable effect of 
increasing the interest of the members in the Bureau in Cincinnati. 


Cleveland. 


‘The regular monthly meeting of the Cleveland Association of Credit 
Men was held May 22nd in the Assembly Hall of the Hollenden Hotel, 
181 members and guests sitting down to the banquet, and about 20 mem- 
bers arriving in time to participate in the business session, 

President New called the meeting to order. 3 

Floyd D. Shook, on behalf of the Membership Committee, created a 
sensation by announcing that during the month between the April and 
May meetings no less than one hundred sixty-eight applications .had 
been obtained for new memberships. This is more than double the largest 
number ever received during one month, 81 being the highest number of 
new members admitted in any one month previously. With this large 
addition the Cleveland membership passed the 700 mark. Considerable 
applause followed this excellent report of the Membership Committee. 
Mr. Shook explained that the unusual increase was due largely to the aid 
received from a number of members who had made it a point to see firms 
and business men who had not previously been approached or invited to 
join, and that one prominent member, A. M. Barnes, of the Miller Chemi- 
cal Engine Company, had secured 50 applications since the first of January 
of the present year. . ; 

The secretary here read the following resolution which had been 
unanimously adopted at the meeting of the Board of Directors on the 
20th inst., as an expression of the board’s appreciation of the persistent 
work of the Membership Committee: 

“Whereas, The Membership Committee of this association has been 
so active and successful in obtaining a greatly increased list of members, 
placing Cleveland probably in the first place among the associations of 
the country, 

“Resolved, That very favorable mention be made and recorded by 
this Board of Directors of the work of the Membership Committee, that 
this resolution be read at the regular monthly meeting of the association 
on the 22nd inst., and further that the members of the committee be cor- 
dially invited to accompany the Official Delegation to the Twelfth Annual 
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—— of the National Association of Credit Men at Chicago in 
une 

The report of the Fraudulent Failure Committee was then read by 
C. M. Huddle in the absence of the chairman, W. M. Pattison, who was 
unavoidably detained in Detroit. This important report had been previously 
read at the meeting of the Board of Directors by whom it was accepted as 
an important step in the right direction and an important measure which 
should prove of considerable profit to business houses generally in Ohio. 


Report of the Fraudulent Failure Committee was as follows: 


To the Honorable Board of Directors, The Cleveland Association of 
Credit Men. 


Gentlemen: Your committee suggests that the prosecution fund 
recommended by Vice President Robbins and President New be raised by 
an increase of active membership dues from $10.00 to $12.00 per year, 
and that the increase, $2.00, be set aside as a special fund, subject to the 
control of the Board of Directors as are all moneys belonging to the 
association. No drafts on said fund shall be permitted except on written 
request of the Prosecution Committee, made to the Board of Directors, 
and we believe that this fund should also be available for the Credit Men’s 
Adjustment Bureau Co., on the conditions that The Credit Men’s Adjust- 
ment Bureau Co. extend the privileges of its company to all members of 
the Cleveland Association of Credit Men, and on the further condition that 
when said fund reaches the amount of $5,000.00 the initial fee of $10.00 
already paid by some of our members for membership privileges in the 
Credit Men’s Adjustment Bureau Co., shall be refunded in such manner 
as the Board of Directors of the Cleveland Association of Credit Men may 
provide. 

The fund shall be available to all members of the Cleveland Associa- 
tion of Credit Men or others invited by it, upon approval of the Board 
of Directors recommended by the Prosecution Committee and the Adjust- 
ment Bureau Committee. All non-members shall stand their pro rata 
share of the expenses. 

Whenever a failure occurs in which one or more members ot The 
Cleveland Association of Credit Men are interested, and they deem the 
failure a fraudulent one, and one which the association should prosecute, 
they shall promptly gather together such evidence as they possess, and 
present it in writing to the secretary, who shall lay it before the Fraudu- 
lent Failure Committee. Such statement in writing shall be duly verified 
under oath, and contain a statement that the evidence submitted is all 
that is in the possession of the complaining member or members and that 
all facts have been submitted to a competent attorney, and that such state- 
ment shall be further accompanied by a written opinion of a competent 
attorney duly admitted to practice in Ohio, that in his opinion there exists 
probable cause for a prosecution in the case presented. 

If the Fraudulent Failure Committee deems the case one which would 
be investigated, it shall ask such members as may be interested to 
appear before it at a specified time to submit all the evidence that they 
possess, and in such a manner as the committee may deem best. 

If, after the presentation of the evidence, the case seems sufficiently 
strong to prosecute, all those interested shall sign the following agreement: 


“AGREEMENT.” 


hereby stipulate and agree with The Cleveland Association of Credit Men 
not to enter into any agreement, compromise, contract, understanding or 
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any negotiation whatever with the above mentioned debtor, whereby the 
right or power of the association to institute or be concerned in criminal 
proceedings against said debtor may be lessened or defeated. This agree- 
ment to remain in force pending the further proceedings by the association 
regarding the failure or assignment of said debtor and until the Associa- 
tion shall decide not to proceed further. 

And further, that the above case shall not be withdrawn from the 
committee unless the consent in writing of the members of the committee 
be first had and obtained, and that the cause of such request and with- 
drawal be made in writing and signed by us as evidence of good faith. 

The case may then be further worked up and when in proper shape 
may be taken before the proper law officer, for action by him. 

Neither the Board of Directors nor the Fraudulent Failure Com- 
mittee shall be obliged to undertake any and all cases presented to it, and 
the Board of Directors of the Fraudulent Failure Committee may pre- 
scribe the terms and conditions on which it will undertake the prosecution 
of any case. 

In connection with this, the Legislative Committee, by W. E. 
Clarke, made a report. It is as follows: 

Your Committee begs leave to report that it has held a meeting, 
considering changes necessary in our Constitution. 

We heartily accede to the wishes and sug’gestions of the Fraudu- 
lent Failure Committee, and recommend that the active membership - 
fees be increased from $10.00 to $12.00 per year, said change to become 
effective at such time and in such manner as the Board of Directors 
may decide. We would recommend, however, that all active member- 
ships expiring November Ist, 1907, and thereafter, shall be renewed 
at the rate of $12.00 per year. Our Committee also recommends that 
steps be taken to incorporate the Association under the laws of Ohio 
concerning corporations not for profit. 

As the Constitution of the National Association is to be amended 
at the Convention in June, and we should like to bring our Clevelend 
Constitution in as complete harmony as possible, we prefer to post- 
pone the final report until. the amendments to the National Constitu- 
tion are adopted. 

F. H. Davies, 

W. E, CLARKE, 

Jno. W. NEGELE, 

Jno. C. JONEs, 

A. J. GAEHR, Chairman. 

The list of delegates recently elected to represent the Cleveland 
Association at the Chicago Convention were then read. 

President New then called on the guest of the evening, Robert 
Adams (The Wm. Taylor Son & Co.), President of the Cleveland 
Retail Credit Men’s Co., who spoke of the methods and workings of 
that organization, which is made up of the large retail stores of 
Cleveland. This organization keeps on file a daily revised record 
showing the ability and willingness of some 10,000 customers who 
buy on credit to pay. Mr. Adams spoke of the bond of union and 
sympathy existing between the wholesale and retail organizations, 
and expressed the. hope that the feeling would be maintained and 
strengthened. 

W. B. Fish then spoke in a very interesting and instructive man- 
ner of the recent Trade Extension Excursion into Indiana made by 
the Wholesale Merchants’ Board of the Chamber of Commerce, dwell- 
ing onthe originality of the idea and the undoubted benefit to ‘the 
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entire Cleveland market of a party of’ sixty of the busy men of a 
city spending five days visiting personally present and prospective 
customers in a neighboring state. On a trip of this kind orders are 
not solicited nor taken, but the invitation is extended to buy in the 
, Cleveland market. The benefits arising from this personal visit are 
many and lasting, and advantages accrue also from the closer acquaint- 
ances-made by the members of the party among themselves. Of the 
fifty-three houses represented on this trip all but two or three were 
members of the Cleveland Association of Credit Men. 

Miscellaneous topics were then touched on by various members, 
E. P. Beebe speaking on “Petty Charges,” E. L. Rose on “The Methods 
of Handling Suspended Accounts.” F. Palmer Church discussed a ques- 
tion presented by the E. I. du Pont de Nemours Powder Co., “What is a 
fair percentage of the sales to cover losses through bad debts, having due 
consideration for the fact that too small a percentage means too great 
a restriction of business risk?” A. J. Gaehr reviewed the subject of the 
proposed postal reform, a resolution pertaining to which was passed by 
the Cleveland Association at its February meeting. 

Hy. W. Crabbs, who has recently moved to Cleveland from Buffalo, 
where he was prominently connected with the Association of Credit Men, 
then addressed the gathering and spoke of the influence and power that 
had come to the Associations and Adjustment Bureaus the country over 
during the past few years. President New then read an extract form 
the NATIONAL BULLETIN in which many complimentary things were said 
of Mr. Crabbs on the occasion of his leaving Buffalo. 

R. A. Hays, Chairman of the Membership Committee of the Pitts- 
burgh Association of Credit Men, was a visitor at the meeting, and in 
speaking of membership matters illustrated what might be expected of 
Pittsburgh in the next year by telling a delightful little Irish story en- 
titled, “For the Luv of Hiven, Keep your Eye on the Cat.” 

The last number on the program was a stereopticon exhibition of 
business forms pertaining to Credit Department Methods ably conducted 
by C. L. Howells, a member of the Board of Directors, and the repre- 
sentative of the Sherwin-Williams Co. Mr. Howells was kept busy an- 
swering questions pertaining to the slides which proved of great interest 
to the meeting. 

Some of Floyd D. Shook’s friends seized the opportunity of throw- 
ing his picture on the screen, the slide having been made without his 
knowledge and used to his surprise. 

The Committee for the evening, D. E. Green and John A. Chamber- 
lain, are entitled to congratulations on getting up a program full of 
interest and too long to be finished in one evening. 


Dallas. 

The Dallas Association of Credit Men held its annual meeting 
at the Oriental Hotel, Friday, May 24th, and, after the business ses- 
sion, had a banquet. The retiring president and mayor-elect, S. J. 
Hay, acted as toastmaster. 

The Association decided to send five delegates to the Natiorial 
Convention, one of whom is to be Mr. Hay. 

Secretary W. P. Peter reported for the Legislative Committee, 
and told of the organized work that is being done in the State to 
further matters of this kind at future sessions of the Legislature. The 
Membership Committee reported ten new members, who were unani- 
mously elected. A. V. Lane, Treasurer, submitted his annual report, 
showing all debts paid and a substantial balance remaining on hand. 
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Officers for the ensuing year were elected, as follows: President, 
H. P. McKnight; Vice-President, O. Lee Oldham; Treasurer, A. V. 
Lane. 

The following resolutions were adopted: 

“Whereas, The statutes, generally known as bulk sales laws, in 
the thirty-two States where they are in force, have been instrumental 
in minimizing the evil of legal theft; therefore be it ° 

“Resolved, That we, in annual meeting assembled, pledge this 
association and ourselves individually to further organization of all credit 
interests within this State, to the end that a bulk sales law may be enacted, 
thus forcing the unscrupulous to do what the honest man already does, 
viz.: take care of all equitable and moral liens against the merchandise 
stock offered for sale otherwise than in the usual course of the seller’s 
business.” 

“Whereas, It is reported that an attempt will be made at the next 
session of Congress, in continuation of attempts made at previous ses- 
sions, to repeal the National bankruptcy act; and 

“Whereas, Such attempt, if successful, would bring about the chaos 
of State laws, differing widely in scope and effect, and thereby cause 
a great upheaval in the handling of insolvent estates detrimental to the 
creditor and debtor; therefore be it 

“Resolved, That we, in annual meeting assembled, earnestly request 
our Senators and Congressmen to oppose the repeal of this, act, and to. 
use their best efforts to amend the act in accordance with the recom- 
mendations of the National Association of Credit Men and of other 
great commercial bodies, who oppose forty-five contradictory systems 
of handling insolvent estates.” 

“Whereas, The Dallas Association of Credit Men show their appre- 
ciation of the meetings combining business with pleasure, and since our 
exchequer permits, of only one such meeting annually; therefore be it 

“Resolved, That this association shall hold at least nine monthly 
meetings, on the third Tuesday evening, and that such meetings shall 
be held at some first-class hotel or restaurant at cost not to exceed $1 
per plate to each member who attends, provided, the association shall 
take care of any incidental expenses connected therewith.” 

The adjustment bureau was fully explained by George Q. McGown 
of Fort Worth, who was enthusiastically applauded by the meeting. 

A. P. Foute of Fort Worth, director in the National Association, 
reviewed the work of the association. His talk received rapt attention 
and convinced many members that they could only receive substantial 
benefits by putting forth their best personal effort to further the work 
of the organizations. 

Hon. O. E. Dunlap, President of Citizens National Bank, Waxa- 
hachie, spoke on the equity of the bankrupt act, and advocated the 
amendment of the law as occasion may require. Speaking of iobbying, 
he said: “I believe in a legitimate appeal to the reason of lawmakers.” 
Continuing he said, “the deed of trust is a most iniquitous piece of 
judicial legislation and it is absolutely without foundation in truth and 
equity. The commerce of our great State and country is entitled to 
a law that is fair—one that gives the same consideration to all creditors 
‘in whatsoever state they may reside.” 

Hon. Jack Beall, Congressman of the Sixth District, spoke on “The 
‘Business Man.” He spoke of the heroes of the different ages of the 
world, as the poet, the warrior, the king, and said the business man is 
the hero of this age, and as the hero he owes certain duties to the age. 
It is his duty, the speaker said, to preserve the dignity and the independ- 
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ence of labor, and to see.to it that the honor and integrity of the business 
world are upheld. The too prevalent opinion that every public official 
is a grafter and for sale, he said, is a dreadful thing. The ground for this 
notion should be removed by business men taking a more prominent 
part in politics than they have heretofore taken. Business men also owe 
it to themselves and to the age to remove the impression that they. are 
not in business for their health. The business man is the hero of the 
age, and he must fulfill his mission, part of which is to create a spirit 
of brotherhood among all classes, to endeavor to make the farmer and 
laborer more prosperous, intelligent and happy, for by destroying these 
the business man destroys himself. Regarding the Bankrupt Act he 
said “if the business men do not get what they think is due them, in fair- 
ness and justice, it is largely because they are so much interested in 
looking after credits that they do not personally take the time to write 
to their Congressmen and Senators regarding this all important subject. 
Let them not wait until the hour of consideration but early in the session 
ask their representatives to oppose or favor the laws which are vital 
to business interests; and, not only write but take time to state some 
sound business reasons.” 

Hon. E. B. Muse, Judge of the Forty-fourth District Court, spoke on 
“The Credit Men’s Court.” His remarks were in favor of an equitable 
and staple bankrupt law and he recommended that young lawyers make 
a careful study of the mosaic law of insolvency which is founded in 
truth, fairness and justice. 

The following out-of-town -visitors were present: A. P. Foute, T. 
E. Blanchard, George QO. McGown, H. E. Gardner, George W. Curtis 
and George H. Diehl of Fort Worth; Hon. Jack Beall and Hon. O. E. 
Dunlap of Waxahachie; Charles J. Lund of St. Louis; B. P. McDonald. 
Fort Scott, Kan.; M. H..Hammon, Iola, Kan., and H. H. Eastland, 
Louisville, Ky. 

A. H. Alexander, secretary of the New York Credit Men’s Associa- 
tion sent a telegram of greeting to the meeting and of regret because of 
his inability to be present. 

The Association headed its honorary list with their retiring Presi- 
dent, Stephen J. Hay, Mayor elect on the Citizens’ ticket. The City of 
Dallas on June Ist will be in the hands of five commissioners each of 
whom are successful business men and none of whom were candidates 
seeking office, but were selected by their business associates to give the 
city an up-to-date business administration. 

Mayor Hay received many expressions of good will and some good 
natured advice about the new credit manager’s desk which he is about 
to assume. He is popular with his associates and is now president of 
the State association. 


Denver. 


The Denver Credit Men’s Association held its regular monthly 
meeting at the Hotel Savoy, May 14th, a large number of members 
being present. 

At the business meeting which followed the dinner, a letter was 
read, which reported the receipt of a telegram from Nevada, stating 
that the Governor had signed the Bulk Sales Law which the Denver 
Association had joined other associations in getting upon the statute 
books of Nevada. 

Five new members were admitted into the Reporting Bureau of 
the Association. 
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President Gillette introduced Senator Rodney J. Bardwell, who 
reviewed the legislation passed during the session of the Legislature 
just concluded, and touched particularly upon the bill, which had had 
the organized support of the Denver Association. This bill aims to 
regulate the assignment of wages and salaries. 

At the conclusion of his address Senator Bardwell was given the 
enthusiastic thanks of the Association for his earnest codperation in 
pushing association measures before the Legislature. 

C. R. Root read a paper setting forth the agricultural resources 
of Colorado. T. E. Williams, on behalf of the Colorado Traffic Asso- 
ciation, appealed to the members to go on the trade excursion during 
the month of May. He pointed out how they could thus benefit their 
business in the States visited by the excursion party, namely, Wyo- 
ming, Montana, South Dakota and Nebraska. Mr. Gillette seconded 
Mr. Williams’ appeal that the members take advantage of the oppor- 
tunity offered by this excursion. 


Detroit. 

On May 28th, at the Fellowcraft Club, the Detroit Credit Men’s 
Association held its regular monthly meeting. 

The Entertainment Committee had an attractive program prepared. 
The speaker of the evening was the Rev. Dr. Washington Gladden of 
Columbus, whose subject was “Where are We in Democracy?” Novel 
musical features were given under the direction of Prof. H. P. C. Stewart: 

The main matter taken up at the business meeting was the election 
of delegates to the annual convention. 


Grand Rapids. 

The largest meeting ever held by the Grand Rapids Credit Men’s 
Association was on April 23d. 

The committee appointed to draw up resolutions expressive of 
the Association’s respect for the late L. J. Stevenson and extending 
sympathy to his family, offered the following which received the con- 
currence of the entire‘ membership: 

“Whereas, The Great Ruler of the universe in His infinite wisdom 
has removed from our midst our worthy and. esteemed fellow member 
Luther J. Stevenson, and 

“Whereas, The intimate relation held by him with the members of 
this association, he having been our honored president, makes it fitting 
that we record our appreciation of his worth; therefore, 

“Resolved, That his removal from our midst and the position of 
honor and regard with which he has been held by us leaves a vacancy 
that will be felt by all our members. and the trade at large and will 
prove a grievous loss to this city. 

“Resolved, That with deep sympathy for the afflicted relatives and 
friends of the deceased, we extend the earnest hope that even so great 
a bereavement may be over-ruled for their higher good. 

“Resolved, That these resolutions be spread upon the records of our 
association and that copies be furnished the city papers for publication, 
and a properly engrossed copy be furnished the family of the deceased.” 

The subject chosen for the meeting was “Correspondence of the 
Credit Department” which brought out from many members helpful 
suggestions. R, W. Merrill spoke of the ever changing financial condi- 
tion of the debtor which makes many of them hard to keep track of and 
referred to the various subterfuges resorted to by them to use the capital 
of. the creditor. Mr. Pritchett referred to the absolute necessity of clear- 
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ness in style, freedom from ambiguity, and above all, truthfulness 
in all correspondence between seller and ‘buyer, and V. M. Tuthill 
emphasized Mr. Pritchett’s remarks by making a plea for explicitness 
in quotations, terms, delivery charges, and discounts. What Mr. Tuthill 
had to say was of special help in guiding medium sized concerns who 
are not, as a general thing, very attentive to the systematizing of credits 
and collections. J. F. Cramer illustrated the inadequacy of many com- 
mercial agency reports by reading a report he had recently secured. He 
showed that the report was too much a matter of routine to make a 
reasonably good basis upon which to extend credit. W. K. Plumb 
urged the value of prompt and intelligent personal letters in preference 
to so-called “form” letters so frequently used in credit departments so 
that the credit man will handle all accounts individually. 

At the May meeting held on the 21st, the principal speaker was 
Congressman Gerrit J. Diekema of Holland, Michigan, who emphasized 
the fact that tangible reforms do not come in advance of popular intel- 
ligence or public conscience; that they cannot come by legislative enact- 
ment but by that growth and crystallization of public sentiment, which 
such an association as the Credit Men’s Association inspires and directs. 

Albert B. Merritt presented a paper on the subject chosen for the 
evening’s discussion—‘Mutual Relations sustained by the Credit Man 
and the Salesman.” He pointed out the frequency with which disputes 
and friction occur between these two important functionaries of a business 
and that success in overcoming these unfortunate occurrences comes 
when men throw off selfish motives and seek to meet each other on 
the plane of helpfulness to the advantage of each other, and the benefit 
of their houses. 

“Commercial Agencies and Credits” was discussed by F. M. Ray- 
mond. He brought out the- limitations of credit reports, that they can- 
not be expected to solve all the credit man’s problems, that they can- 
not be definite and exact like a mathematical problem, and that they 
can only treat of a man’s reputation for possessing certain qualities or 
tangible assets. From such and through other material which he may 
seek to acquire the credit man must study character and this involves 
more than a mental process. It involves application of the law of recog- 
nition, that law by which we can see in others only those qualities of 
which we ourselves are possessed. It is a law which says that, in the 
successful pursuit of his labors, the credit man must himself be a man 
of character, else he must fail of discernment at the crucial point. 

In a paper prepared by G. A. Krause, he referred to the valuable 
service which the Grand Rapids Credit Men’s Protective Bureau was 
giving to its subscribers, in securing information which supplements 
that of the large agencies and in collecting economically thousands of 
dollars for the members. 

The Rev. Dr. Ussher then followed with an entertaining talk on 
far eastern countries, treating the subject from the commercial view- 
point. He contrasted the actuating motive of the Orient where “the 
business of the world is religion with commercialism as an incident” and 
the Occident where “the business of the world is business—and religion 
merely an incident.” He wished a blending of the two extremes might 
prevail over both Orient and Occident. 

At the meeting as a guest was Chas. R. Fuller of the Chicago Asso- 
ciation. 


Houston. 
The Houston Association of Credit Men held a special meeting, 
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May 1oth, at which W. P. Peter, Secretary of the Dallas Association, 
was present and made the principal address. Mr. Peter is working 
in behalf of greater codperation on the part of the credit grantors of 
Texas, through the avenues opened by the Credit Men’s Associations. 

Mr. Peter, in referring to the defeated efforts of the credit men 
of Texas to obtain the passage of the Bulk Sales Law, called the — 
attention of the members to the number of defeats which had been 
suffered in other States, but in which victory had finally been won. 
Illinois credit men suffered four defeats, and Nebraska five, before 
a proper bulk sales law was placed on the statute books of their 
respective States. 

Mr. Peter spoke of the importance of developing as highly as 
possible the adjustment bureau idea, and giving it all possible support, 
also of the value of establishing a means of investigating and prose- 
cuting cases of fraudulent failure. He brought out the fact of the 
helpfulness of the exchange of ledger information, by means of which 
frequently is uncovered the fact that a debtor’s statement of liability 
is incomplete and underestimated. The bankers are taking an active 
interest in this feature, because it gives them more information than 
many borrowers are willing to submit. Such a service needs at its 
head a good man, with a liberal salary, who, if he is the right man in 
the right place, will save much more than he costs. This exchange 
of information leads to frequent intercommunication of members, 
and will impress the necessity of having monthly meetings of 
the Association conducted, as they are in many cities, with a dinner 
as one of the features. , 

A discussion followed Mr. Peter’s talk, and it was decided that 
the monthly meeting feature should be adopted by the Association 
and a bureau for the exchange of credit information should be estab- 
lished, and the appointment of a committee was authorized to formu- 
late plans for such a bureau. Also an Adjustment Bureau, under the 
Secretary’s supervision, will be put into operation. He will, with a 
committee, look after impaired and insolvent estates where local 
creditors are interested, and will act for foreign creditors who are 
members of the National Association of Credit Men. 


Kansas City. 

The annual meeting of the Kansas City Association of Credit 
Men was held on May oth, at the Savoy Hotel. 

An address reviewing the year’s work was made by President 
Sam H. Smith, after which the members heard the reports of several 
committees, and elected officers and directors for the ensuing year. 

After the transaction of business, addresses were delivered by 
J. W. Davidson, on “Credit Men be Clean,” by the Reverend Matt 
S. Hughes, D.D., who chose for his subject, “Foundation,” and by 
the Hon. J. M. Johnson, Judge of the Circuit Court of Appeals. 

The following are the names of the officers elected: President, 
H. G. Moore; Vice-President; E. L. McClure; Treasurer, A. E. Lom- 
bard; Secretary, Frank W. Yale. 

The following were elected Directors: L. C. McVey, Addison 
Brown, W. P. Wherritt, H. N. Mills, E. A. King, E. H. Morgan. 


Memphis. 


The Memphis Credit Men’s Association held its annual meeting 
for the election of officers and directors May 2ist. 
C. S. Faxon, who is Vice President of the Carruthers-Jones Shoe 


313 











Co., was elected President of the association for the ensuing year; W. 
A. Williford, of B. Lowenstein Bros., was elected Vice President; W. 
B. Cross, cashier of the Security Bank & Trust Company, was made 
Treasurer. 

Wm. Orgill of Orgill Bros, Co. and J. R. Payne of White-Wilson- 
Drew Co., were elected directors. 

The Membership Committee reported that twenty new members 
had been secured in the past few weeks and expressed the opinion that 
the association was in so strong a position as to warrant the expecta- 
tion of such further increase as will put the Association among the 
strongest in cities of the same commercial class as Memphis, 


Milwaukee. 


The Milwaukee Association of Credit. Men held a meeting and 
banquet May goth with an attendance of eighty-five members. 

After the election of delegates to the annual convention most of 
the evening was devoted to a discussion of suggestions and recommenda- 
tions which the Milwaukee delegates would make to the convention. 
Many members besides the appointed delegates expect to go to Chicago 
during the convention week. 


Richmond. 


The May banquet and meeting of the Richmond Credit Men’s 
Association was a successful affair. One hundred and one members 
were present, and among them were many of the most prominent 
banking and business men of the city. The banking members made 
up the committee which had charge of the program. 

The members listened to statements concerning the work of the 
Reporting Bureau, which now has a membership of ninety-eight, and 
the: Adjustment Bureau, which is in full operation. 

John L. Williams spoke on the subject, “Business?” Mr. Wil- 
liams, among other things, said: “You are custodians of the safe and 
honorable transactions of business, and of the character, good name 
and order of your community. Guarantee companies, bankers’ 
associations and detective agencies are necessary supplements to the 
teaching of sound principles of virtue and religion. We are better 
for a little watching and supervision. The methods and agencies 
that make it almost impossible for misdoers to escape detection and 
punishment are invaluable helps in impressing the mimd with the need 
to do right, enforcing law and order and helping to the general good. 

“You are not spies, but men whose object it is to diffuse light 
and knowledge of fair dealing. Your business involves a delicate 
protection of the good as well as the exposure of the bad.” 


St. Louis. 


The St. Louis Credit Men’s Association held its annual meeting 
May 16th, with an attendance of one hundred twenty-five. Presi- 
dent Kentnor reviewed the work of the year, and reports followed 
from the Treasurer, Secretary and Committees. 

Before proceeding to the election of officers, and to new business, 
Hanford Crawford was called upon to make an address on the sub- 
ject “Panama,” which he illustrated by means of stereopticon views. 

The election of officers followed, resulting in the choice of J. H. 
Conrades, Jr., as President; C. H. Dyer as Vice-President, and J. R. 
Cooke as Treasurer. 
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The membership presented nineteen applications for membership, 
all of which were favorably received. 

The Chairman of the Adjustment Bureau Committee announced 
that a meeting of the subscribers to the bureau would shortly be 
called for the purpose of choosing a Board of Managers, who in turn 
would select an active manager for the bureau. This organization 
would be proceeded with at once, although subscriptions to the bureau 
fund had come in disappointingly slowly. 

The Membership Committee reported a total membership of 380, 
a net gain of 31 during the year. 

D. W. Pomeroy presented the following: 

“Resolved, That a committee of five be appointed, to serve for 
three months, to organize as soon as possible and notify members 
that it is ready to act along lines indicated in the address entitled 
‘How to Better Safeguard Credits,’ printed in the monthly BuLLEeTIn 
of the National Association of Credit Men, April, 1906, issue.” The 
resolution was adopted. 

The President thereupon announced the selection of delegates for 
the annual convention, and the formalities of introducing the newly 
elected officers followed. 


Salt Lake City. 


The annual banquet of the Utah Association of Credit Men was 
held at the Commercial Club, Salt Lake City, May 11th. 

The program which was artistically printed contained an illustra- 
tion which “speaks volumes” which “Judge” sometime ago made famous 
over the title “Appearances Deceptive.” 

President Parsons acted as toastmaster introducing M. Thomas 
who spoke on the achievements secured largely through the efforts of 
the Utah Association in having the Bulk Sales Law put upon the statufe 
books of Nevada; J. W. Abbott who was given the topic “Our Ogden 
Members ;” Fisher Harris who spoke on “Community Advertising ;” Jno. 
Q. Critchlow, “The Adjustment Bureau;” James Ingerbretson who 
made an address on “The Value of Organization,” and Assistant Secre- 
tary Herbert Van Dam who brought out the points of “Our Relations 
with the National Association.” 

F. W. Gardiner then entertained the members with a lecture illus- 
trated by stereopticon views. 

The generous service performed by the Utah Association in spite 
of the unfavorable conditions of great distance and heavy expense for 
the betterment of credit conditions in general by getting the Bulk Sales 
Law passed in the State of Nevada is a matter demanding the recogni- 
tion and approval of all Credit Men. 

A copy of the Nevada Bulk Sales Law is printed in this number of 
the BULLETIN. It is very similar in all respects to the Montana Law. 


Youngstown. 


The seventh annual banquet given in May by the Youngstown Credit 
Men’s Association was a pronounced success. The dining hall of the 
Elks’ club was used and was elaborately decorated for the occasion. An 
orchestra rendered the popular selections of the day and the diners joined 
heartily in the choruses. 

The principal speech was made by the Hon. James Kennedy who had 
the subject, “Panama Canal.” Congressman Kennedy was one of the 
party of congressmen who in March went to the canal zone to get at first 
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hand an opinion of the progress of the work. He emphasized the fact 
‘of the excellent sanitary condition there, declaring that no section of any 
country was more healthful than that section of the isthmus controlled 
by the United States, due to the exceeding watchfulness of the health 
authorities. Congressman Kennedy also showed how the engineering 
problems there presented are being surely worked out. 

The Cleveland association was well represented and one of the prin- 
cipal addresses was that by Thomas P. Robbins, vice-president of the 
National association. He paid special attention to the necessity of live 
local secretaries for the affiliated associations and showed what they were 
capable of doing for an association. Other guests from Cleveland who 
made addresses were A. J. Gaehr on “Legislation,” and W. B. Fish, who 
aroused enthusiasm in his treatment of the subject “Membership.” 

Judge V. C. De Ford gave an entertaining talk in which he compared 
the lawyers to credit men and stated there was a possibility that the 
idea might become prevalent that there is a certain feeling on the part 
of attorneys-at-law against rather than for such organizations as the 
Credit Men’s Association represents. Judge De Ford refuted this state- 
ment positively declaring that “the lawyers are with the credit men in 
their work,” and gave example to show what lawyers frequently do to 
get larger returns for creditors. 

W. C. McKain gave an illuminating talk regarding the Adjustment 
Bureau and aroused much interest in its behalf. 

The result of the balloting for officers for the ensuing year, which 
always takes place on the evening of the annual banquet was the election 
of F. G. King as president by a unanimous vote. Mr. King indicated 
to the meeting that he had plans for a very active year for the association. 
E. L. McKelvey was elected vice-president. 


WANTS. 


CREDIT MAN AND AUDITOR—A party who is now acting as credit man and 
auditor desires to make connections with a house where loyal service and 
ability in credits and auditing work will be appreciated. Address C. P., care 
Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—A party who has been for many years and is still connected with a 
wholesale dry goods house in a small city, as its secretary and financial man, 
desires to connect with a house located in a larger field where there is a better 
opportunity for advancement. Correspondence is requested. Address L. L,, 
Care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—Position as credit and office manager by a man thoroughly experienced 
in all departments of office work who can give the best of references, At one 
time with a commercial agency and latterly with machinery supply house. 
Address F. B., care of Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—A position by a capable, energetic. man, experienced in credits, ac- 
counting and auditing; 31 years of age. Has had seven years’ experience 
with a western wholesale house and eight years in banking business. Can 
furnish best of references as to character and ability Address Franklin, care 
of C. E. Meek, 41 Park Row, New York, N. Y. 


CREDIT AND FINANCIAL MAN—Wanted, by a man experienced in credits, 
collection and general office requirements and capable of assuming responsibil- 
ity, a position which offers a chance for advancement; Chicago or farther 


East preferred. Address A. L., care Chas. E> Meek, 41 Park Row, New York, 
N. Y. 
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STANDING COMMITTEES, 1907-1908—Continued. 


SITUATION WANTED—By a strictly high grade young man, thoroughly familiar 
with all branches of office detail and modern up-to-date system; has a prac- 
tical knowledge of banking, real estate, mortgages, loans, law, and legal 
documents; purchasing on a wholesale basis, credits and collections; has had 
branch house management, and can handle voluminous correspondence. Clean 
business record of 20 years. Responsible position at present, but no chance 
for advancement. Best of references; $2,500 to start. Manufacturing busi- . 


ness preferred. Address, “Opportunity,” care Chas. E. Meek, 41 Park Row, 
New York, N. Y. 


WANTED—By a New York man who has had valuable experience in the manage- 
ment of the credit department of banking institutions, a position where knowl- 
edge of credit department work will be valuable. His services, where he is 
now employed, are satisfactory, but he prefers to make a change. References 


of the highest class will be furnished inquirers. Address B. N., Care Chas. E. 
Meek, 41 Park Row, New York, N. Y. 


WANTED—By a party who has acted as a general attorney and adjuster for a 
large wholesale dry goods house for nearly ten years, a like position in New 
York, St. Louis or Chicago, in the same kind of business or in the shoe or 
clothing trade. During the last fifteen years he has given his exclusive atten- 
tion to the practice of commercial law and will, upon request, refer any party 


to the house which recently employed him. Address J. M., Care Chas. E. 
Meek, 41 Park Row, New York, N. Y. 


WANTED—By a capable and energetic man who has recently been treasurer, 
financial, and credit man of a large manufacturing concern which has closed 
its business, a similar position. Has had over twenty years’ experience in the 
banking business and in handling credits. Highest references furnished. Ad- 
dress Treasurer, Care Chas. E. Meek, 41 Park Row, New York, N. Y. 


STANDING COMMITTEES, 1907-1908. 


LecistaTive COMMITTEE. 


—_ “ OE Be Cone Union National | & ¢ Earrer, angen Glass & Paint Co., Sioux 
R. A. Porte, + Goodall, Brown & Co., Birming- | 0, Pp, faylor,, Johnston-Larimer D. G. Co., 


Wichita 
CG } Pe = Cooper-Cryer Co., Little Walter ‘Walker, Harbison & Gathright, Louis- 
Ww. , ., Kennedy, Baker Iron Works, Los An- 


5. Py Haddock, Cook-Haddock Co., San Diego, 
anode, Se, Triest & Co., San Francisco, 


W. L. Brown, B Brown-Hurley Hardware Co., 


¢. = yh Louisiana Tobacco Co., New Or- 
B. Crosby, A. H. Berry Shoe Co., Port- 
Jas. = ur Johnson, Boyd & Co., Bal- 


c. R. Root, Barteldes Seed Co., Denver, Col. Wm. M organ, 73 Tremont Bidg., Boston, 
J. Pearson, T The Jewell Belting Co., 
a Conn. Frank Hamburger, 135 Jefferson Avenue, 
roi ic 
. Wilmington, ‘Del & Rent Paver Ca, Lee * Hatching, Haseltine, Perkins Drug Co., 
m ¥. /. Co , The Covington ackson- ran 
< P Co J B. W. How, Kelley-How-Thomson Co., Du- 
Ww. Py ‘Peer, Beck & Gregg Hdw. Co., At- luth, Minn. 
lanta, Ga. Robert S. Kolliner, Kolliner Bros. & Newman, 
W. R. Fin , J. Rosenheim & Sons, Sa- Stillwater, Minn. 


vanna 
ML Ash, 3 Kuh, Natl & Fischer Co., Chi- BE. A. Foana Mt. 5 Paul, pw 


cet “ee Tg, ks-Rothenberg. Co., 
“is ole ted Kingan & Co., Ltd., In- i =" Pie, 3 770 Gibraltar Bidg., Kansas 


Mo. 
Ratcliff:Sanders’ Gro. Co., | S. Wooden H H diey D. 
- Rating, —a ‘un ey G. Co., St. 
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E. S. Maroy. Geo. W. Perry Rubber Co., St. 


Chas. E. Beebe, Beebe Grain ‘Co., Butte, Mont. 
J. — Barr, 507 Richards Block, Lincoln, 


Neb. 

J. H, cevier, F. P. Kirkendall & Co., Omaha, 
eb. 

Coes, ™ Page, Page Belting Co., Concord, 


C. R. Burnett, American Oil & Supply Co., 
Newark, N. a 

W. B. Maddock, John Maddock & Sons, 
Trenton, N 


C. C, Robbins, Gross, Kelly & Co., Las Vegas, 


Mauses E. Egret. Haines Lumber Co., Buf- 
o, 
M. Bannin, C Converse, Stanton & Co., New 


Geo. G G. Bord, Lewis P. Ross, Rochester, N. Y. 
Chas. F. Polk, Polk & Calder Drug Co., Troy, 


J. J. Norman, Norman-Moir-Dalton Co., Win- 
ston-Salem, 


Se 
Ne ma A. Burdick, Hall-Robertson Hdw. Co., 
ar, o, N 
§ Brown, Eagle White Lead Co., 
w. re O 


Chase, The White Sewing Machine 
Clev 


oe The Paddock-Overmyer Co., 
‘toledo, 


io. 
F, = The John H. Fitch Co., Youngs- 
Bie "Miller, Kerfent, Miller & Co.,. Okla- 
homa City, Okla. 
. B. Roberts, Lang & Co., ry land, Ore. 
Jos. S. Potter, Folwell Bros. & Co. Philadel- 
a, 
F. a ane Allen Kirkpatrick & Co., Pitts- 


Pa. 
Cc. s. "wa, C. S. Sisson & Co., 


Providence, 
John C Ro . Tiedeman, Otto Tiedeman s Sons, 
Charleston, CG 
Wm. Koenig, a” » Andrew Kuehn Co., Sioux 
Falls. < 


Jas. A. ‘Cash, Trigg Candy Co., 
enn. 


J. W. Apperson, Myers, Banks & Apperson, 
Memphis, Tenn. 
W. H. Williamson, American Bldg., Nashville, 


Tenn 
W. P. ioe, 214-218 Linz Bldg. > Dallas, Tex. 
0., Fort Worth, 


F. M. Rogers, Medlin Milling 


Sterling Myer, Hunt & Myer, Houston, Tex. 

J. D. Oppenheimer, American Shoe & Hat Co., 
San Antonio, Texas. 

=< Romarerert, on Scowcroft & Sons 


Ogden, tb 
. E, Greene, W. E. Greene Co., Burlington, 


John c Dabney, Geo. D. Witt Shoe Co., 
Lynchburg, 
; Taree, C. W. Fentress & Co., Norfolk, 


B.S. “Bingwanger, Binswanger & Co., Rich- 
mond, 


ws ae Fischer, Fischer Bros., Seattle, Wash. 
W. We [tien Cullen & Dudley, Spokane, 


Hullines ” Quarrier _ Deteniain D. G. Co. 
Wheeling, W. 


R. D. Barney, O'Neil Oil & Paint Co., Mil- 
waukee, Wis. 


Chattanooga, 


Com MITTES. 
W. E. North, Chairman, Sanford, Varner & 


Cincinna ae. c 

Geo.  Gucken , Atlas National Bank, 
guint i 

W. A. Hepple, The John Shillito Co., Cin- 
cinnati, 

Geo. F. Dieterle, The Union Distilling Co., 
Cincinnati, 6. 

W. H. Murphy, Peck-Williamson Htg. & Vent. 
Co., Cincinnati, O. 


MEMBERSHIP 


N.-Y¥.—The Rochester Credit 
ROCHESTER, e President, Philip 


Won. atiraneal 


Men’ 2 _ Association. 


STANDING COMMITTEES, 1907-1908—Continued. 







Business Literature COMMITTEE. 


F. C. Swan, Chairman, John H. North Co,, 
Boston, 


Mass. 
E. Clark, Thos. G. Plant Co., Boston, M 
ro Preytus, Jacob Dreyfus & Sons, a 
M. °. ‘Tiall, Brown, Durrell & Co., Boston, 


Mass. 
Gok. Leach, Geo. E. Keith Co., Campello, 
ass. 


CoMMITTEE ON IMPROVEMENT IN MERCANTILE 
Acency. Service. 


J, ah a inn Gaim, Geo. Borgfeldt & 
ew York, N. Y. 
ng Marshall, "Joseph Wild & Co., New 


J. M. T Iman, J. H. Lane & Co., New York. 


Jesse M. “Smith, Citizens’ Central Nat. Bank, 
New York, z 


A. E. Pierce, Lord & Taylor, New- York, N. Y. 


Crepit DEPARTMENT MetHops CoMMITTRE. 

Eugene S. Elkus, Chairman, L. Elkus Co., San 
Francisco, Cal. 

W. C. McCloskey, Pacific Hdw. & Steel Co., 
San Francisco, Cal. 

Geo. S. Nevin, Nathan Dohrmann Co., San 
Francisco 

i; J,,Schuts, He Haas Bros. .» San Francions, Cal. 


Capell, M. J. Brandenstein & Co., San 
F rancisco, 


Wm. _ Swartley, Holbrook, Merrill & Stetson, 
an Francisco, ‘ 


Crepit CooPpeRATION COMMITTEE. 
E. Clerihew, Chairman, Forman, Ford & 
go Minneapolis, Minn. 


pegrdman, Wemott, Howard Co., St. 
Paul, Min 


B. Driscoll. “McKibbin, Driscoll & Dorsey, 
St. Paul, Minn. 


. T. Atwater, W. S. Nott & Co., 
olis, Minn. 


How, __ Katey How-Themsen Co., Du- 
luth, Min 


INVESTIGATION AND PrRoSECUTION COMMITTEE. 


A. C. Foster, oom. U. S. National Bank, 
Denver 


c. D. Gifts, °C. D. Griffith Shoe Co., Den- 
ver. 
Karl K. Mayer, Kuner Pickle Co., Denver, 


C. F. Freeland, Colorado Fuel & Iron Co., 
Denver, c 
0., 


J. F.. Downer, Hallack & Howard Lbr. 
Denver, Col. 


a> hp 


Minneap- 


oy vonage Law CoMMITTEE. 
Chairman, John A. Carroll 

saaeitimore, Md. 

| ie Ainsley, John R. Ainsley & Co., Bos- 


ton, 
.. = Sealen, poaikese Hdw. & Mfg. Co., 
Barclay, Biemens Hdw. Co., St. Louis, 


Louisville, K 
Mo. ’ 
Frank S. Evans, Strawbridge & Clothier, Phil- 
adelphia, Pa. 
CoMMITTER ON ADJUSTMENT BuRgaus. 
David S. Ludlum, Chairman, Philadelphia 


Nat. Bank, , Philadelphia, Pa. 
John i: Powell, Goldstandt-Powell Hat Co., 


H. Dns, Gi Me. & Co., Milwaukee, Wi 
waukee, 18. 
Ralph R. Gillette, > Brown & Bro. Merc. 
Denver, 


M. £ “Stern, Atlanta Paper Co., Atlanta, Ge. 
Fire Insurance Committee. 


liner & Beal, Boston, ~~ 
enn Bros. Sioux Falls, S 

Ww. Catia, Moore & H ee Co., 
Birming » Ala. 
F. Mitchell, Chamberlain grist Co., 
Des Moines, Ia. 








President, Geo. 





SEATTLE, _WASH.—Seattle Crodis aiicn’s 


BRANCH ASSOCIATIONS. 


TLANTA, GA.—The_ Credit Men’s Associ- 
- ae of ae © President R. H. White, 
tt, i 
odes, eat 1" L. Rhodes & Co. 
BALTIMORE, MD.—The Credit Men’s Asso- 
ciation of Baltimore. President, F. J. 
tary,'S Te Chesa; e Shoe i 
Secr D. Buck, Maryland Nationai 
Bank 
SrRatiNGHAN ALA.—Birmingham Conte 
Association. President, H. 
ae Moore & Handley Hardware Co.; 
Secretary, G. B. McVay, Amzi Godden 


BOSTON, MASS.—Boston Credit Men’s As- 
sociation. -President, Geo. H. Graves, Wal- 
worth Mfg. Co.; Secretary, Chas. L. Bird, 


veut —* Stree’ 

BU Y-Buffalo Credit Men’s 
nantbeneat Rasa W. A. Joyce, W. 
H, ones & Co.; Secretary, Fred Whittle- 
sey, Bont e Street. 

BUTTE, ONT. —Butte Association of Credit 
Men. President, Chas. E, Virden, Ryan 
. Newton Co; Socretary, R. Frank Ca- 


sey, Casey Candy Co. 
CHARLESTON Sr .—Charleston Association 
resident, B. F. McLeod, 


Vay mn “G Shoe Co.;_ Sec 

rake- ros r oe 3 retary, 

H. D. C. 0. Franke & Co. 

CHATTANOOGAS TENN.—Chattanooga . As- 
sociation of Credit Men.: J. H. Allison, J. 
H. Allison & Co.; Secretary, W. B. Roy- 
ster, Chamber of Commerce. 

CHICAGO, ILL.—The Chicago Credit Men’s 


Association. President, m. J. McMil- 

a The K. Fairbank Co.; Secre- 
err, John G riges 218 La Salle Street. 

CINCINNATI, tne Cincinnati Credit 


Men’s a aen President, rge 
Guckenberger, Atlas National Bank; Sec- 
rehasy, Henry Bentley, 1201 Union’ Trust 


CLEVELAND, O.—Cleveland Association ot 
Credit Men. President, sey New, ja 
desman-Hirschheimer Co., Secretary, Ken- 

neth R. Taylor, 812 Park Bldg. 

COLUMBUS, 8.—columbus Credit Men’s As- 
sociation. ee lent H, Perry, Colum- 
bus Buggy dete Benson G. 
Watson, Meg oe The New First National 
Bank B 

DALLAS, TEX.—Dallas Association of Credit 
Men. President, H. ‘a ‘fexas 
ees coi ; Secretary, W. P . Peter, 214-218 


DENVER, \af + the Denver Credit’ Men's 
Association. President, R. R. Gillette, J. 
S. Brown Bro. Merc. Co. Secr retary, 
A. K. Mackenzie, Liebhardt Fruit Co.; 
——— Secretary, H. A, C. Mathew, 

07-8 Sugar Building. 

DES *MOINES, IOWA.—Des Moines Grote 
Ien’s Association. President, W. 
Mitchell, Chamberlain Medicine Co.; Sen 
reuney, D. M. Douglass, Bentley & Olmsted 


DETROIT, MICH.—Detroit Credit Men’s As- 
sociation. cron ae SoCo 


bell, ga Reeinhe te Fe 
3 nsular Savin an 
DULUTH, MINN-—The Job wings 8 ak Bldg,” 
sociation. (Duluth-Superior.) _ President, 
. B. Cross, F. o Patrick & Co.; Assist- 


ant Secretary, F. H. Green,. 305 “Burrows 


FORT WORTH, TEX.—Fort Worth Associa- 
tion of Credit Men. ee, Joe E. 
Blanchard, Wa eee 


GRAND RAPrbs” Marci Repnolde sa 


redit .Men’s Sint tion. 
C. Cornelius, Wolverine PR Works 
prerstary Charles Holden, Holden & 


Har 
HOUSTON, ns —Houston tion of 


President, E.: A. Ped 
en. en, 
Peden Iron & Steel Co; § » Ster- 


ling Myer, Hunt, Myer & Townes. 


Directory of Officers of. the Affiliated Branches 
Of the National Association of Credit Men. 


JACRSONVELER,. FLA.—Jacksonville Crom 
en’s Association. President, 
-s Covington Co.; Sectetary, ‘: 


W. 

KANSAS CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, H.G.Moore, 
Big Four Implement Co.; Secretary, Frank 

INGTON “RY Gibraltar Bid g- 


oan 


LEXINGTO Y.—Lexington Credit Men’s 
Association. aponeent, - Norwood, 
no sae me Norwood; Secretary, C. 

i 


iamson, McClelland Bldg. 

LINCOLN, NEB.—Lincoln Credit Men’s As- 
sociation. President, W. B. Ryons, Col- 
umbia Natl. Bank; ease G. 
Evans, Henkle & Joyee Hdw. Co. 

LOS ANGEL ES, CAL.—Los alesis Credit 
en’s Association. cornet Herman 
Flatau, M. A. Newmark & Co.; Secretary, 

W. C. Mushet, 323 Bullard Bldg. 

LOUISVILLE, KY ae Credit Men’s 
Association. President Scales, The 
Belknap Hdw. and Mig c .; _ Secretary, 
R. Ruthenburg, U. S. rt Co. Bidg. 

LYNCHBURG, VA.—Lynchburg Credit 
Men’s Association. resident, N. B. 
- ar B. Handy & Co.; Secretary, 

nston eNey Craddock-Terry Co. 

MEMPHIS, TENN.—The Memphis Credit 
Sante Ransdieaioe: President, C.S. Fax- 
ons Carruthers-Jones Shoe Co.; Secretary, 

H. A. Burkhar t, 204 Royal Bldg. 

MILWAUKEE, WIS. —The Milwaukee’ Asso- 
ciation of Credit Men. President W. B. 
Strong, Milwaaiog Drug Co.; 
H. M. Battin, Standard Oil Co. 

MINNEAPOLIS, MINN. ---Minneapolis Credit 
Men’s Association. President, i: H. His 
cock, Minneapolis Furniture Co.; See 
a M. -C. Badger, Patterson & Steven- 
son Co. 

NASHVILLE, TENN.—Nashville Credit 
Men’s Association. President. E. O. Har- 
ris, Harris, Davis & Co.; Secretary, Geo. 

Thomas, American Bldg. ; ; Assistant 
Secretary, Chas . H. Warwick. 

NEWARK, N. J. —Newark Association of 
Credit Men. President, W. A. Hart, L: 
S. Plaut & Co.; Secretary, J. pred 
Braun, J. J. Hockenjos Co. 

NEW ORLEANS, LA.—New Orleans Credit 
en’s Association. ——— ent, K. 
Smith, Simonds Mfg. Ltd.; Secre- 
tary,, Te J., Bartlette, Wiliams’ Richard- 


NEW _ YORK, N. Y.—The_New York Credit 
Men’s Association. President, ° oe 
ecretary, 


Armstrong, American Felt Co.; S 
NORFOLK, VA.—Norfolk Credit Men's As- 


Secretary,, 


A. H. Alexander, 320 Broadway. 


sociation. President, es Sams 
au Four Co.; Secretary, C. L. Conradt, 
Old Dominion Tobacco Co.; SROT aR, 


Secretary, H. N. Poulson. 

OKLAHOMA CITY, OKLA.—Oklahoma Ci 
Credit Men’s Association. President, 
D. Turner, ‘T Turner & Co.; Secre- 
tary, em. H. Thomas, New State Brewing 


Associatio 
OMAHA, NEB. —The Omaha Association: of - 
Credit’ Men. President, T. W. 
a Hand-Sewed Shoe Co., Secre’: 
G. Jones, Hayden Bros. 
PHILADELPHIA, PA.—The Philadel ~¥ 
Credit Men’s Association. Presi 
Charles G. Rapp Young, “Smyth, Field 
os ; ._ Secretary, 5. everson, Room 
No. ro1z Chestnut Street. 
PITTSBURGH, PA.— Pittsburgh ‘Association 
of Credit Men. President, W. A. Gi 
The Pittsburgh Dry Goods 
tary, Elliott Tedaslas 716 Frick "Bde. 
FORTEAN, ORE.—Portland Association of- 
redit Men. President, Paul :4 Ne te 
one C. Gotzian Co.; Secretary, E. 
derwood, Failing, Haines & WeCalman: 


RICHMOND, wiPresident, I Credit Men's 
on. John dstreet, 
R.*A. Patterson Tobacco Co.; Secretary, 

Jo. Lane Stern, 1014 Main Street. 


Un-- 






































































































































































































































































































































































ROCHESTER, N. - on Rochester Credit 
Men’s President, Philip 
Present; Weter, Yaw 
man & Erbe 

ST. JOSEPH, sins ae Joseph ae Men’s 

ssociation. avoneene Cc. rd, 
{ohn S.. Brittai: G, a Secretary, 


Spotkeiterd> ‘Geo. Cooke Crockery 


ST. pours MO.—The St. Louis Conde 
Association. President, J. 

einen J. H. Conrades, C. & P. ar 
Co.; Secretary, A. H: Foote, Dolph Bldg. 

ST. PAUL, MINN.—St. Paul Credit Men’s 
Association. President, H. A. Baker, 
Foley Bros. & Kelly; Secretary, H. W. 
Parker, Merchants’ National Bank. 

SALT LAKE CITY, UTAr —The Utah As- 
sociation of Credi President, 
Arthur Parsons. , Sega and 
Manager, Herbert Van Dam, P. 
419. 

SAN ANTONIO, TEX.—San Antonio Associ- 
ation Credit Men. President, Jake 
o_o > Dppenbsimes & Co Co.; P acrcaa 


G. 

SAN DIEGO, CAL. The erent Ateociation 
of San Diego. President, J.. P. Haddock, 
Cook-Haddock Co.; Secretary, Sam Ferry 


S 

SAN FRANCISCO, CAL.—San Francisco 
redit Men’s Association. President, G. 
Brenner, Elkus-Brenner. Co.; “Secretary, 
Ben Armer, 2707 Sacramento Street. 

SAVANNAH, GA.—Savannah Credit’ Men’s 
A ation, President, W. F. Scherff, S. 
Guckenheimer’s Sons; Secretary, W. J. 
Donlan, Chamber of Commerce. 


SEATTLE, WASH.—Seattle Crete 

Association. _—_ aoe 
atio roc retary, 
Spangler, ee Se Horton & ‘s 

SIOUX CITY LA, —Sinax City Bureau of 
Credits; resid R. M. Baker, 14 
Douglas Street; Recrstary: -Treasurer, 

. Lukes, Security National Bank. 

SIOUX FALLS, S. D.—Sioux Falls Credit 
Men’s Associatio n. President J. P. 
Adams, Haley & Lang Co.; Secretary, 
R. J. Cone, Manchester Spiscult Co. 

SPOKANE, WASH. wagons Jouhers, Asso- 
ciation. President, A. Pols nd, cabo 
kane Drug Co.; Dteeee! 
bell, 308 Empire State B Blige” 

TOLEDO, O.—Toledo {snaciation of Credit 

Men. President, J. H. Paddock, The Pad- 
dock-Overmyer Co.; Secretary, Lewis B, 
Hall, 1037 Spitzer Bidg. 

TROY, N. Y.—Troy Credit Men’s Association. 
Presiden Hugh rent The Boutwel 
Milling Grain Secretary Wm. 
Colvin, Jr., Josiah Yon 

WHEELING, W. VA.—tThe Wheelin one 
Men’s Association. President, C Chas. Ww. 
Socnchaien The Wheeling Potteries Com- 
any; Secretary, Samuel W.. Harper, 

arper & Bro. 

WICHITA, KAN,—Wichita Cott Men’s As- 
sociation. President, B. McCausland, 
Ross Bros.; _Secretary, Willis Davis, 
Southwestern Drug Co. 

YOUNGSTOWN, 0O.—yYoungstown Credit 
Men's Association. -_ ent, F.G. King 
The Youngstown Co.; Secretary 
Charles Gilgen, Chaniber of Com- 
merce. 


Directory of Adjustment Bureaus. 


Bureaus for the adjustment of insolvent estates are operated in the following 
cities, under the authority and supervision of their local Associations of Credit Men. 


All are affiliated branches of the National Association of Credit Men. 


Address all 


communications on Adjustment Bureau matters to the parties named: 
BALTIMORE, MD.—S. D. Buck, Maryland National Bank Building. 
BUFFALO, N. Y.—Wm. A. Joyce, Wm. H. Walker & Co. 

CHICAGO, ILL.—M. C. Rasmussen, Mgr., 218 La Salle St. 

CINCINNATI, OHIO—Henry Bentley, 1201 Union Trust Building. 
CLEVELAND, OHIO—W. E. Rice, 209 American Trust Building. 
COLUMBUS, OHIO—B. G. Watson, 601-605 The New First National Bank Bldg. 
DALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

DENVER, COLO.—C. N. Kinney, 409 Sugar Building. 

DES MOINES, IOWA—A. W. Brett, 218 Clapp Block. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

GRAND RAPIDS, MICH.—R. J. Cleland, 427 Houseman Building. 
KANSAS CITY, MO.—Frank W. Yale, 770 Gibraltar Building. 

LOS ANGELES, CAL.—W. C: Mushet, Bullard Building. 

LOUISVILLE, KY.—R. Ruthenburg, United States Trust Co. Building. 
MEMPHIS, TENN. —H. A. Burkhardt, 204 Royal Building. 
MILWAUKEE, WIS.—H. L. Eisen, care Landauer & Co. 
MINNEAPOLIS, MINN.—F. H. Suffel, 666 Gilfillen Block, St. Paul, Minn. 
NASHVILLE, TENN.—Geo. M. Thomas, American Building. 

NEW ORLEANS, LA.—H. M. Horton, Godchaux Building. 

NEW YORK, N. Y.—Bureau of Insolvency Claims, Room 1117, 320 Broadway. 
PHILADELPHIA, PA.—Edmund S. Mills, Room 801, 1011 Chestnut Street. 
PITTSBURGH, PA—Geo. E. Reynolds, 716 Frick Building. 
PORTLAND, ORE.—R. L. Sabin, No. 1 Front Street. 

RICHMOND, VA.—Jo. Lane Stern, 1027 E. Main St. 

ROCHESTER, N. Y.—I. A. Wile, 1008 Granite Building. 

ST. JOSEPH, MO.—Sidney Beery, German-American Bank Building. : 

ST. PAUL, MINN.—F. H. Suffel, 666 Gilfillen a 


SALT LAKE CITY, UTAH—Herbert Van Dam, P 


O. Box 419. 


SAN DIEGO, CAL—Sam Ferry Smith, 841 Fifth Street. 
SEATTLE, WASH.—I. = Jeainings, 312 Bailey Building.’ 


SPOKANE, WASH.—J. B 


Campbell, 308 Empire. State Building. 


YOUNGSTOWN, OHIO—Ww, C. McKain, Dollar Savings and Trust marae. 
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President, 


FRANCIS McKELDIN GETTYS 
American Clothing Company, Louisville, Ky. 








1st Vice-President 


GEO. R. BARCLAY 
Simmons Hardware Co., St. Louis, Mo. 





